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OAHU DISTRIBUTION LOCATIONS

15 Craigside

Ameriprise Financial

Arcadia

Altres Medical

Attention Plus Care

Avalon Care Center

Big City Diners

Care Centers of Honolulu

Catholic Charities Hawaii

C&C of Honolulu’s Elderly Affairs Div.

Copeland Insurance 

Dauterman Medical & Mobility 

Don Quijote Waipahu 

Financial Benefits Insurance

Filcom Center

Franciscan Vista – East

Good Samaritan Society – Pohai Nani

Hale Hauoli Adult Care

Hawaii Kai Retirement

Hawaii Okinawan Center

Hawaii State Executive Office on Aging

HMSA (main office)

Honolulu Christian Church

Honolulu Design Center

Ilima at Leihano

Japanese Cultural Center

Kahala Nui

Kaiser Permanente

Kalakaua Gardens Senior Assisted Living

Kapahulu Community Center

Kapiolani Hospital

Kuakini Health System

Kuhio Pharmacy I & II

Lanakila Meals on Wheels

Lanakila Senior Center

Leahi Hospice

Logos Bookstore

Longs Drugs / CVS: Ewa Beach, Hawaii  
	� Kai, Kahala Mall, Kapolei, Manoa, Pali, 

Pearlridge, University/King St.

Lunalilo Home & Adult Day Care

Makua Alii Senior Center

Maluhia Hospital

Marukai

McKinley Carwash

Moiliili Community Center

Na Kupuna Makamae Center

Olaloa Retirement Community

One Kalakaua Senior Living

Pali Momi Medical Center

Palolo Chinese Home

Pharmacare: Aiea Medical Bldg.,  
	� Joseph Paiko Bldg. (Liliha),  

Pali Momi Medical Center (Aiea), 
Tamura Super Market (Waianae),  
Straub Pharmacy (Honolulu)

Plaza: Mililani, Moanalua, Pearl City, 
	 Punchbowl, Waikiki

Project Dana

Safeway: Beretania, Enchanted Lake, 
	� Ewa Beach, Kaneohe, Kapolei, Hawaii 

Kai, Salt Lake, Waimalu

Senior Move Managers

St. Francis Healthcare System

Straub Clinic & Hospital

Straub Geriatrics

The Ihara Team

T�imes Pharmacy: Aiea, Beretania,  
Kahala, Kailua, Kalihi, Kaneohe,  
Koolau, Liliha, McCully, Royal Kunia, 
Waimalu, Waipahu

Vacations Hawaii

Waialae Senior Residence

Waianae Comprehensive Health Center

Waikiki Community Center

Windward Mall Food Court

YMCA (all locations)

Zippy’s (Oahu locations only)

PUBLIC LIBRARIES 

Aiea, Aina Haina, Ewa Beach, Hawaii Kai, 
Hawaii State, Kahuku, Kailua, Kaimuki, 
Kalihi-Palama, Kaneohe, Kapolei, Liliha, 
Manoa, McCully-Moiliili, Mililani,  
Pearl City, Salt Lake, Wahiawa, Waialua, 
Waianae, Waikiki-Kapahulu, Waimanalo, 
Waipahu

DISTRICT PARKS 

Aiea, Halawa, Kailua, Kilauea, Makiki, 
Manoa, Pupukea Beach, Salt Lake,  
Waimanalo, Wahiawa, Waipahu

COMMUNITY PARKS 

Aina Haina, Ala Puumalu, Ala Wai,  
Asing, Crestview, Ewa Beach, Kahala,  
Kaimuki, Kaneohe, Kuapa Isles,  
Makakilo, Mililani, Moanalua, Pearl City, 
Pililaau, Whitmore

OUTDOOR RACKS (OAHU)

Alakea Street (by CPB Building)

Bishop Street (by Bank of Hawaii)

Kaheka Street (by PanAm Building)

King Street (by Down to Earth)

King Street (by Tamarind Park)

Merchant Street (by Post Office)

Merchant Street (by Pioneer Plaza Building)

NEIGHBOR ISLANDS

HAWAII: ADRC, Hawaii County Office  
on Aging, Hilo Hospital, Kona Health  
Center, KTA Super Stores (all)

KAUAI: Agency on Elderly Affairs, Gather 
Federal Credit Union (all)

MAUI: Maui County Office on Aging

MOLOKAI: Molokai Drugs Inc.

LANAI: Lanai Kinaole

ALL PUBLIC LIBRARIES

n �For distribution location questions or requests call 808-600-4383

Get Your Magazine at These Locations

Generations Magazine’s content — editorial or advertising — should not be used as a substitute for advice from your doctors, financial advisors or life planners. Accounts, views and opinions 
expressed in this magazine do not necessarily reflect the views of the Publisher, Editor, or its staff and distributors, nor are they liable for damages arising out of any content, products or 
events mentioned in the magazine.
Copyright  2022; Generations Magazine is produced bimonthly as a free resource for Hawai‘i's mature community. All rights reserved. No part of this magazine may be reproduced or trans-
mitted in any form or by any means, except for the inclusion of brief quotations in a review, without permission in writing from the publisher.

Printed by Journal Graphics, Portland, OR  |  503-790-9100  |   info@journalgraphics.com  |  www.journalgraphics.com

GENERATIONS TV 
& RADIO
Access the archived  
television episodes and 
radio segments online at...

www.generations808.com

FACEBOOK 
www.facebook.com/genmag808

Is your Medicare coverage still right for you?
Kaiser Permanente Senior Advantage Plan (HMO)

We can help answer your questions about Medicare 
and determine if you’re eligible to enroll in a Group or 
Individual Kaiser Permanente Medicare health plan. 
With Kaiser Permanente, you get:

A great value with a $0 annual deductible, $0 copays 
for preventive care, and a fixed annual limit on out-of-
pocket expenses.

Comprehensive health care with hospital, medical, 
and prescription drug coverage.

Your choice of available Kaiser Permanente doctors 
all welcome our Medicare health plan members.

Convenient ways to get care, including by phone, 
email, or video.2

For more information, call our Kaiser Permanente 
Medicare specialists, or attend one of our Kaiser 
Permanente virtual seminars.

Kaiser Permanente is an HMO plan with a Medicare contract. Enrollment in Kaiser Permanente depends 
on contract renewal. You must reside in the Kaiser Permanente Medicare health plan service area in 
which you enroll. For accommodations of persons with special needs, please call  808-432-5915 or  
TTY 711, Monday to Friday, 8 a.m. to 4 p.m. 

1 Every year, Medicare evaluates plans based on a 5-Star rating system. The highest-rated Medicare 
health plan in Hawaii, 5 years in a row—2018–2022.

2 When appropriate and available. If you travel out of state, phone appointments and video visits may 
not be available due to state laws that may prevent doctors from providing care across state lines. Laws 
differ by state.

Kaiser Foundation Health Plan, Inc., 711 Kapiolani Blvd., Honolulu, HI 96813

H1230_KPHI20211110_M

If on Oahu 

please contact Brandy Ching  
at 808-291-7366 or  
808-432-5915 (TTY 711)  
mykpagent.org/brandyc

If on Maui or Hawaii Island 

please contact Dayna Inokuma  
at 808-633-1319 or  
808-432-5915 (TTY 711)  
mykpagent.org/daynai

Kaiser Permanente is the highest-rated Medicare health plan in Hawaii for 20221



SUBSCRIBE HERE... or Online

Name _________________________________________________________

Address _______________________________________________________

______________________________________________________________

Phone _ _______________________________________________________

Email _________________________________________________________

Signature _____________________________________________________

Date __________________________________________________________

Online subscriptions: Go to www.Generations808.com and click SUBSCRIBE on the menu bar.  
Fill out the online form: Pay online via PayPal or simply choose to send a check. 

For questions or inquiries, contact Mahlon Moore at 808-256-7221; Mahlon@generations808.com.

Please send this form and 
a check payable to: 

GENERATIONS MAGAZINE 
PO Box 4213 

Honolulu, HI 96812

6 issues for $18
(1 issue every other month)

S U B S C R I P T I O N  F O R M

Tap in online! The power is at your fingertips. Online, we have four great ways to access 
Generations Magazine senior resources: articles, TV shows, broadcasts and Facebook. 

Online is immediate! Everything under the sun is on our website, from previous issues  
to all of our television episodes and radio segments. Check upcoming events on our  
calendar page. Download our resource guides that contain a span of topics that you’d 
need most for caregiving or for yourself on aging in place. Resource guide topics:  
Support Groups • Adult Day Centers • Alzhiemer’s Support Groups • Book Clubs • Fall  
Prevention Programs • Geriatricians • Farmer’s Markets • Assisted Living Facilities ...  
and much more.

We’ve Got You Covered!

www.generations808.com

www.facebook.com/genmag808

www.generations808.com/radio-tv

Like to read a hard copy magazine? Generations Magazine is always found all over the  
islands (see pg. 3 for all the distribution locations).

You can also get your copy first by subscribing and have it delivered directly to you by  
simply filling out the form (see pg. 5) and mailing it in. Or... you can subscribe online, too.

www.generations808.com/contact/subscribe/



GENERATIONS RADIO PODCAST
OLDIES 101.1FM  |  SUNDAYS, 8–9 am

Online: HAWAIISTREAM.FM
Cable: SPECTRUM CHANNEL 883

Sponsored by

COPELAND INSURANCE GROUP
FINANCIAL BENEFITS INSURANCE, INC
REVERSE MORTGAGE FUNDING LLC

The story about the Book Sisters in this issue (pg. 20) inspired me. Why read  
alone when you can read with others? Well, in less time than it takes you to find 
your reading glasses, you can join a virtual book club through the Hawai‘i State 

Library System. 

Lost your library card or never had one? No problem. In less time than it takes to 
find your magnifying glass, you can register for a card online at www.librarieshawaii.
org. Whether you’re a new or returning member of Hawai‘i’s library ‘ohana, use your 
virtual library card to access the HSPLS online services immediately and for 45 days 
thereafter.

A number of branches offer regular online book clubs. Contact the hosting library for 
more information: www.librarieshawaii.org/read/book-clubs/branch-book-clubs-2.

Whether or not you are interested in reading solo or socially, you can chose from 
almost 100,000 titles available in a variety of formats. The astute library staff will even 
help you make choices based on their faves: www.librarieshawaii.org/read/staff-picks/
adults. Or, chose from national book award titles, Man Booker prize winners, Pulitzer 
winners, books about Hawai‘i and plenty of others.

If none of these light your literary fire, create your own reading list using NoveList. 
Sign in using your new HSPLS Virtual Library card number and pin number and sim-
ply tell Novelist what kind of character, pace, storyline and tone you prefer, and it will 
generate a reading list for your and your club! You can choose from existing “appeal 
mixes,” such as action-packed and fast-paced, or sardonic and witty, or customize your 
own mix for a search in these categories: character, illustration, pace, storyline, tone 
and writing style, with an expansive list of presets at your fingertips.

I tried Novelist using key word “sassy” for character, “fast” for pace and “thoughtful” 
for writing style, as those are attributes are amongst my writing goals. And what do 
you know... one book and one book only popped up as the sole selection: a book about 
a writer at a magazine. Go figure...

After registering for your new card online, just visit any local public library to get a 
full-service library card. While there, you can visit the atheneum’s stacks, where actual 
print on paper can be found — the only medium that provides the artisanal and aesthet-
ic nourishment that vintage bookworms crave.
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BRIAN SUDA 
Photographer 

Brian@BrianSuda.com

MAHLON MOORE 
Account Executive & Webmaster 
Mahlon@Generations808.com 

808-256-7221

WILSON ANGEL 
Art Director 

Wilson@Generations808.com

DEBRA LORDAN 
Senior Editor 

Debra@Generations808.com

PERCY IHARA  
Publisher & Editor 

Percy@Generations808.com 
808-600-4383
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WORD LIST:

Answers: Word Search, pg. 46

LISTEN to KORL OLDIES 101.1FM
SUNDAYS, 8–9am

As Hawai‘i’s 65-and-older population continue to grow, the state is urging 
kūpuna and their families to prepare for home and community-based care. 
Join Percy for an informative hour of radio with guest advisors and profes-
sionals from financial, legal and caregiving businesses, and government 
agency programs, and hear from outstanding seniors for insights on aging. 

A weekly series on aging and senior issues 
with Percy Ihara, Publisher of Generations Magazine

Visit Generations808.com for a podcast replay of the radio broadcast.

R A D I O  P O D C A S T

Sponsored by

Our St. Francis Healthcare System team 
considers it a privilege to carry on the 
legacy of caring and compassion that 

began with Saint Marianne Cope 
and the Sisters of St. Francis.  

Our team of physicians, nurses, social 
workers, spiritual care advisors, adult day 

care staff, preschool staff, support staff 
and volunteers is dedicated to 

caring for Hawaii’s families.

  Contact us to learn more about services 
that can help you and your family.

Caring for
Hawaii’s Families

Live Every Moment

 (808) 547-6500 
info@stfrancishawaii.org

stfrancishawaii.org

Diam

Stay safe. Stay well!

Debra Lordan, Senior Editor

“�I have lived a thousand lives and I have loved a thousand loves.  
I have walked on distant worlds and seen the end of time.  
Because I read.”  — George RR Martin
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Serving Hawaii’s Seniors for over 25 years

Specializing in Dementia & Alzheimer’s Care

Call Jocelyn Ribao, Admissions Coordinator,

at (808) 800-4089 or j.ribao@mckaimuki.com

Two locations in Manoa & Kaimuki 

Visit manoacottage.com for more info

SCAN ME!

Helping you find the 
tools for your best life! 
Independence through Technology.
Nonprofit serving all Hawaiian Islands.

Assistive Technology Resource 
Centers of Hawaiʻi

atrc.org | 808-532-7112 | barbara@atrc.orgFR
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GENERATIONS MAGAZINE 
can now be picked up at...

Dillingham, Ewa, Kailua, Kaimuki, Kahala, Kahului, Kalihi, Kaneohe, Kapahulu, 
Kapolei, Koko Marina, Makiki, McCully, Mililani, Nimitz, Pearl City, Vineyard, 
Waiau, Waipahu, Waipio, Wahiawa

STEPHEN B. YIM, JD, LL.M TAXATION, practices elder law, estate planning (including trusts 
and wills), estate and gift tax planning, charitable tax planning, estate and trust administra-
tion, and supplemental needs trust planning for families who have children with disability. He is 
a former adjunct professor at the UH William S. Richardson School of Law and Shidler School of 
Business, where he taught estate planning and estate and gift taxation, respectively. He has been 
recognized by Best Lawyers of America and in Honolulu for the past several years.

MICHAEL W. K. YEE, CFP®, CFS®, CLTC, CRPC®, is a Private Wealth Advisor, Certified Financial 
Planner™ practitioner with Ameriprise Financial Services, LLC in Honolulu, HI. He specializes  
in fee-based financial planning and asset management strategies and has been in practice for 
38 years. Michael believes that having a sound financial strategy is key. He is passionate about 
helping clients achieve their financial goals by offering them guidance so they can successfully 
navigate their unique financial journey.

SCOTT MAKUAKANE is a lawyer whose practice has emphasized trusts and estate planning 
since 1983. He is a graduate of Kà u High School, Duke University (cum laude), and the Universi-
ty of Hawaii William S. Richardson School of Law, where he served on the editorial board of the 
University of Hawaii Law Review.  Scott has hosted both radio and TV programs about estate 
planning, has written books and articles for lawyers and the public, and is a frequent speaker 
and instructor about estate planning topics.

EILEEN PHILLIPS is a registered nurse and the client service director for home health agency  
Attention Plus Care. She is passionate about providing high-quality care to clients in the comfort 
and safety of their own home. Active in the senior community, Phillips is an advocate and an 
outreach/educational specialist for aging and health-related issues.

A special mahalo to our additional contributors, whose dedication to the senior community is greatly appreciated. 
And also to our loyal contributing partners, whose presence continues to enhance this magazine’s value.

JANE BURIGSAY  |  GATHER FEDERAL CREDIT UNION  |  KAHALA HOWSER  |  MARTHA KHLOPIN 
KUMI MACDONALD  |  SOCIETY OF CERTIFIED SENIOR ADVISORS

Who’s Behind Generations Magazine?

Our dedicated writers. Generations Magazine relies on Hawai‘i’s experts — from financial and le-
gal advisors to healthcare professionals and grandparents — to write articles that are important 
to seniors and their families. The magazine also works with trusted sources in the community 

to provide leads, story tips and valuable information. Here are some of the faces behind the scene: 
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GENERATIONS RADIO PODCAST
OLDIES 101.1FM  |  SUNDAYS, 8–9 am

Online: HAWAIISTREAM.FM
Cable: SPECTRUM CHANNEL 883

Sponsored by

COPELAND INSURANCE GROUP
FINANCIAL BENEFITS INSURANCE, INC
REVERSE MORTGAGE FUNDING LLC

8:30 – 
9:15

9:30 – 
10:15

10:30 – 
11:15

Navigating Medicare in 
These Changing Times
Ed/Travis Motosue
Financial Benefits Inc.

Tips on How to Stay 
Functional
Debbie Lim Morikawa 
Physical Therapist

Understanding Alzheim-
er’s & Dementia 
Dr. Gina Fujikami,  
Geriatrician

How Not to be a Victim 
of Elder Abuse
Scott Spallina,  
Sr. Deputy Honolulu  
Prosecuting Attorney

The “NEW” Reverse 
Mortgage in Retirement
Percy Ihara, CSA,CLTC
Reverse Mortgage  
Funding LLC

Who will care for me?  
The Impact of Workforce 
Shortage on Aging
Dew-Anne Langcaon, CEO
Vivia

Devoted Health 
Kā‘ili Honbo  
Senior Manager  
Medicare Sales Division
Devoted Health

Top 5 Tips to Find the 
Best Care Fit 
Todd Pang, President 
Caring Manoa

Tongue Fu!:  
Communicating with 
Your Loved Ones
Gwen Fujie

Controlling Inflamma-
tion — Key to Health  
& Longevity
Zanthozyn

Health, Wealth and  
a Confident 
Michael Yee, CFP 
Ameriprise Financial

Common Questions 
About Caregiving
Eileen Phillips, RN
Attention Plus Care

Social Security 101  
Everything You Wanted 
to Know 
Jane Burigsay 
Social Security Admin.

Benefits of  
Adult Day Care
Kathy Wyatt 
Hale Hau’oli Hawaii

New Medicare Recording 
Requirements
Margaret Wong
Copeland Insurance Group

Take Care of Your  
Fascia and It Will  
Take Care of You
Anthony Crisco  
Fascia Expert

Estate Planning for 
Boomers 
Stephen B. Yim, Esq.  
& Monica Yempuku, J.D.

Alzheimers  
& Depression
Aida Wen, MD 
Assoc. Professor, 
Geriatric Medicine JABSOM
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12:30 – 
1:15

1:30 – 
2:15

Visit Exhibitors 
(Open all day) 

Visit Exhibitors 
(Open all day) 

Visit Exhibitors 
(Open all day) 

Mid- 
Day 
Break

Visit Exhibitors 
(Open all day) 

Visit Exhibitors 
(Open all day) 

Visit Exhibitors 
(Open all day) 
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HIBISCUS ROOM GARDEN LANAI PAKALANA ROOM

11:30 – 
12:15

PLUMERIA ROOM ILIMA ROOM CARNATION ROOM

Nā Ho‘okele  
Financial Advisory  

Team

The Law Offices  
of Stephen B. Yim

Sign up for an  
opportunity to win  

a 5-day, 4-night stay  
at the California Hotel  

in Las Vegas, courtesy of 
Vacations Hawaii. 

Details at Generations’  
event booth and website.

The 14th Annual Aging in Place Workshop
Saturday, Oct. 1, 8:30 am – 2:30 pm 

Ala Moana Hotel *No Reservations Required
For information, call 808-600-4383*Social distancing and face masks may be required at this event.
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808-281-4572

Lic# 553596

Alan Lum
808-284-4664

Lic# 471797

Aaron Yamato
808-352-7202

Lic# 363492

FINANCIAL BENEFITS INSURANCEFINANCIAL BENEFITS INSURANCE
1311 Kapiolani Blvd. Suite 504 Honolulu, HI 96814

Telephone: (808) 792-5194 | Toll Free Number: (808) 792-2377 | www.fbihi.com

Zashell Labrador-Espinosa
808-217-6063

Lic# 458778

Yucong “Nikki” Fan
808-222-5516

Lic# 398032

Yolanda Yee
808-651-3247

Lic# 315871

Travis Motosue
808-542-5109

Lic# 331712

Teresita Martin Quirante
808-927-1696

Lic# 306746

Russell D Anderson
808-693-5200

Lic# 532993

Robin Cohen-Cooperman
702-513-5944
Lic# 3600981

Richard J. Filanc III
808-783-8859

Lic# 414923

Rex Lee
808-724-8889

Lic# 541851

Rene Protacio
808-800-7232

Lic# 503097

Rayna Mariano-Balderas
808-866-7446

Lic# 491816

Peter Chock
808-358-6377

Lic# 478051

Maribel Mangalao
808-542-6918

Lic# 547302

Manuel Roberto
808-640-2643

Lic# 301788

Lowana Richardson
808-640-2582

Lic# 477164

Lourdes Dela Cruz
808-393-9549

Lic# 379700

Leeah Tano
808-358-1370

Lic# 340194

Lawrence “Manu” Dizon Jr.
808-482-0245

Lic# 303229

Kyler Kwock
808-225-7557

Lic# 514061

Jeffrey T. Tanaka
808-216-6830

Lic# 460686

Jason Fellerman
808-268-2537

Lic# 548010

Herbert Kaopua
808-688-8802

Lic# 429646

Guy Purdy
808-359-4629

Lic# 499348

Gregory Salazar
702-426-5263

Lic# 201785

Garry Yee
808-349-2720

Lic# 323147

Franklin Rafanan
808-343-0252

Lic# 372740

Deborah Takafuji
808-230-3138

Lic# 446094

Damien Morales
808-371-8772

Lic# 315460

Charles Orame
832-288-6004
Lic# 2466025

Chad Denton
702-287-3191
Lic# 1007507

Caroline Dupio
808-221-8396

Lic# 456328

Brian Welborne
702-321-3280

Lic# 680963

Brenda Tanga
808-341-5557

Lic# 414015

“Medicare is our business, Service sets us apart!”
CALL US FOR YOUR MEDICARE OPTIONS!

OUR LICENSED SALES AGENTS ARE HERE TO HELP
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Need Unbiased Medicare Help?Need Unbiased Medicare Help?
CallCall

SHIPSHIP
HawaiiHawaii

Today!Today!

This project was supported, in part by grant number 90SAPG0071, from the U.S. Administration for Community Living (ACL), 
Department of Health and Human Services, Washington, D.C. 20201. Grantees undertaking projects under government 
sponsorship are encouraged to express freely their findings and conclusions. Points of view or opinions do not, therefore, 

necessarily represent official ACL policy.

808-586.7299808-586.7299

hawaiiship.orghawaiiship.org
1.888.875.92291.888.875.9229

Hawaii State Department of Health, Executive Office on Aging
250 S. Hotel St., Ste 406, Honolulu, HI 96813

Hawaii SHIP offers Free, Local Hawaii SHIP offers Free, Local 
Counseling Assistance & PresentationsCounseling Assistance & Presentations
I’m turning 65 and want to know my Medicare optionsI’m turning 65 and want to know my Medicare options
I’m 65 but I’m not ready to retireI’m 65 but I’m not ready to retire
I didn’t enroll into Medicare when I turned 65I didn’t enroll into Medicare when I turned 65
I need help paying my premiums, copayments & deductiblesI need help paying my premiums, copayments & deductibles
I want to learn about Medicare to help my employeesI want to learn about Medicare to help my employees
I want to volunteer with I want to volunteer with Hawaii SHIPHawaii SHIP

Ahead of the 2022 General Election on Nov. 8,  
  the Hawai‘i Office of Elections has a few           
    key reminders for Hawai‘i’s kūpuna voters.

 Hawai‘i is a vote-by-mail state. As a reg-
istered voter, your General Election ballot will 
conveniently arrive in your mailbox. Gone are the 
days of carving out time to vote at your assigned 
polling place. Hawai‘i voters are automatically 
mailed a ballot for every election.

 Check that your voter registration is current. 
Visit www.elections.hawaii.gov or call 808-453-
VOTE (8683) to verify that your voter registra-
tion is accurate. By law, ballots cannot be for-
warded through the mail, so if you have moved or 
changed your mailing address, you must update 
your voter registration. This can be done online or 
by submitting a paper Voter Registration Applica-
tion (https://elections.hawaii.gov/wp-content/
uploads/VR-Form-English-20191210-website.pdf).

 Vote your ballot. You can expect to receive 
your ballot by Oct. 21 for the General Election. 
Read the instructions, mark your ballot with a 
blue or black pen, seal it in your return envelope 
and sign the envelope.

 Sign your ballot return envelope. The re-
turn envelope must be signed for the ballot to be 
counted. The signature on your return envelope is 
compared to the signature on your voter registra-
tion record. If the signature matches, your ballot 
is accepted and recorded to ensure only one ballot 
is counted for you.

 Your ballot must be received by 7pm, Nov. 8. 
Voted ballots can be returned by mail or dropped 
off at a voter service center or ballot drop box 
within your county. Visit elections.hawaii.gov for 
location details. Ballots received after the deadline 
cannot be counted.

 Sign up for ballot alerts. Avoid missing the 
ballot return deadline by signing up for free ballot 
alerts. Visit www.hawaii.ballottrax.net or call 
808-453-VOTE (8683) for assistance with enroll-
ing. Choose to receive text, email and voice alerts 
for when your ballot is on its way, and reminders 
to return your ballot as the deadline approaches.

 Assistance is available. 
If you’re in need of assis-
tance with casting your 
ballot, consider the following 
accessible options:  
1) Visit a voter service center to 
cast your vote using accessible  
voting equipment.  
2) Request an electronic ballot and mark your bal-
lot using your personal compatible device. Visit 
www.elections.hawaii.gov to learn more about 
accessible voting.  n 

CITY & COUNTY OF HONOLULU ELECTIONS DIVISION
530 S. King St., Rm. 100, Honolulu, HI 96813 
For voter details, registration information and questions:  
www.elections.hawaii.gov  |  808-453-VOTE (8683)
Election officials are committed to making sure your vote counts and 
safeguarding Hawai‘i’s elections.

by the State of Hawai‘i Office of Elections

7 Reminders for the General Election

Remembering the  
life inspirations of 
Reverand Paul S. Osumi
Courtesy of Norman Osumi

Today’s Thought
By Rev. Paul S. Osumi

Kindness is the finest of all arts in our unkind 
world. It is so simple that anyone can master. 
No one needs to be learned or famous to
do a deed of kindness. All that is needed is a 
little thoughtfulness and considerateness of 
others. Every act of kindness is like a lighted
candle in our dark and dismal world.  ✽

You may find a compilation of Rev. Osumi’s life 
inspirations at Logos Bookstore of Hawaii,  
760 Halekauwila St., Honolulu, 808-596-8890 or 
online at www.bookshawaii.net

You probably know someone with Alzheim-
er’s, the most common type of dementia 
that’s currently affecting some 5.8 million 

Americans and growing so rapidly that as many 
as 14 million may be affected by 2060. 

Dementia is not a disease but the general term 
for the loss of memory and cognitive abilities, 
especially in people over 65. Alzheimer’s is a  
progressive disease that worsens over time and  
in its late stages, individuals lose the ability to 
carry on a conversation and generally succumb  
to the disease four to eight years after diagnosis. 

Current research, however, is showing progress 
in the removal of one of the main causes or hall-
marks of Alzheimer’s disease in the brain, called 
“amyloid,” also known as plaques, with the poten-
tial to slow down the progression of the disease for 
those who are in the early stages of Alzheimer’s. 
While this is certainly nowhere near a cure, the 
science is leading us in the right direction toward 
better treatments and ultimately, a cure for this 
terrible disease that impacts so many families 
across our state. 

But research costs money — lots and lots of mon-
ey. To help, the Alzheimer’s Association of Hawai‘i 
is joining other chapters across the country in 
holding the annual Walk to End Alzheimer’s —  
the largest event to raise awareness and funds 
for Alzheimer’s care, support and research. After 
a two-year pandemic gap, the Hawai‘i walks are 
once again taking place throughout the islands:  
in Hilo on Sept. 17, in Kapa‘a on Oct. 1, on 
Maui on Oct. 22 and in Honolulu on Nov. 5.

Participants can register as teams or individu-
als, and businesses can put together groups. Chil-
dren can also participate (bikes, skateboards or 
wheelie footwear are discouraged). Strollers are 
fine and it’s OK to take your well-behaved dog if 
it’s on a leash. It’s a fun day offering fresh air and 
exercise, while helping to raise the much-needed 
funds for research and awareness. On O‘ahu, this 
year’s goal is $335,000.

There’s no registration fee, but participants are 
encouraged to make a personal donation and com-
mit to raise funds in the fight against Alzheimer’s. 

If you raise $100 or more before the event, you’ll 
receive a free T-shirt to wear during the walk. All 
donations are tax deductible. 

You can get complete details about this year’s 
Walk to End Alzheimer’s on its website as well as 
important information about the disease: what it 
is, how is it diagnosed, what are the symptoms, 
what are the stages of the disease and what treat-
ments are available.  n

WALK TO END ALZHEIMER’S  (501(c) 3 nonprofit)

808-518-6654  |  Jmgeorge@alz.org 
www.alz.org/hawaii

by Mahlon Moore

Walk to End Alzheimer’s
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There are always two sides of the same coin.  
Social media has made it possible for every- 
one to stay more connected over the years 

and across the miles. It’s reconnected old friends 
and kept families close. Unfortunately, it’s also 
given scammers the ability to become more so-
phisticated and creative. 

From phishing emails to phone scams, there 
always seems to be a new tactic being used by 
people trying to get between you and your mon-
ey. The latest hunting ground is Instagram. But 
the good news is that by staying alert, you can 
avoid many common social media scams, includ-
ing those on Instagram.

First, you must recognize a scam. Here are 
some common signs:

• �You receive messages from people or accounts 
asking you to claim a prize.

• �You receive a message from someone you don’t 
know requesting money.

• �You receive messages from unverified accounts 
of what seem like large companies or public 
figures. Verified accounts always have a blue 
badge with a checkmark near the name. 

• �A direct message appears to come from a famil-
iar account, but it asks you to click on a suspi-
cious link.

• �You receive messages or posts that contain poor 
spelling and/or grammatical errors from users 
you don’t recognize.

• �Someone claiming to be from Instagram security 
asks for your private account information — usu-

ally under the guise of “securing your account.”

• �You receive a request to move your conversation 
off Instagram and continue it on a less public 
and less secure setting.

If something feels suspicious, trust your gut. 
You should never give an unknown person or 
online account the benefit of the doubt. 

Here are a few easy ways to protect yourself:

• �Don’t click on suspicious links.

• �Make your account private.

• �Enable two-factor authentication.

• �Check your login activity.

• �Block suspicious accounts.

• �Research suspicious accounts.

If you have any questions or think you may be 
a victim of fraud, contact your financial institu-
tion immediately. 

Most financial institutions have fraud prevention 
and protection measures in place that can help you 
minimize or eliminate the damage. Always stay 
informed, stay alert and remember that if it seems 
too good to be true, it is.  n

GATHER FEDERAL CREDIT UNION 
(Kukui Grove, Līhu‘e, Kapa‘a, Kōloa, ‘Ele‘ele, Waimea)
808-245-6791  |  info@gatherfcu.org 
www.gatherfcu.org

by Gather Federal Credit Union Staff

Beware of ‘InstaScams’ ADD YOUR FLOWER 
TO THE FIGHT TO 

Alyssa Mori
Honolulu, Hawaii

Hawaii Island - Sept. 17
Kauai - Oct. 1
Maui - Oct. 22
Oahu - Nov. 5

alz.org/walk

ADD YOUR FLOWER 
TO THE FIGHT TO 

Alyssa Mori
Honolulu, Hawaii

Hawaii Island - Sept. 17
Kauai - Oct. 1
Maui - Oct. 22
Oahu - Nov. 5

alz.org/walk
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“I believe in 
leading a good life, 
treating people well 
and being consider-
ate of others.”

An extension 
of those long-held 
beliefs also brought 
her to caregiving.

“I got into care-
giving because I 
had a landlord at 
the time whose el-

derly mother needed help. I also have a son with 
a bit of a disability. I mentioned to someone that I 
was interested in learning more about it. She had 
a friend who taught caregiving at Maui Commu-
nity College (now the University of Hawai‘i Maui 
College). “As it turns out, I got the last spot in the 
last caregiving class that was funded by a grant. 
Everything was paid for. It was meant to be. It 
was a blessing. I enjoyed it, then started caregiv-
ing after I got certified at graduation.”

That was 13 years ago, and Franny has been 
a caregiver ever since. The agency that hired 
Franny sent her out on a variety of caregiving  
assignments. She retired from the agency at 67, 
but retained one private client who she still cares 
for. He is a few years younger than Franny and  
a quadriplegic.

“He is somewhat independent but still needs a 
lot of help. And I can’t not help him.”

But, Franny observes, “There is a lack of care-
givers. In Hawai‘i, so many elders age in place, so 
they need someone to come into their home.” But 
based on her own past experience, a lot of agen-
cies do not pay a living wage. “It’s a sad situation, 
because when you are a caregiver you are respon-
sible for this person’s well-being — their life. There 
is so much involved.”

Franny is also seamstress, making and giving 
away stylish masks for adults, and cartoon-and 
character-themed masks for keiki and teens during 
the height of the pandemic “so they would want to 

wear them.” Of course, she made paddling-themed 
masks. She was also commissioned by a local doc-
tor who gave the masks to her patients, and also 
sent them to Germany and the Hopi Reservation. 
“I felt so good about that.” 

“When I moved to Maui, that is when every-
thing really started for me. All of the important 
things that happened in my life were just meant 
to be. It all just dropped into my lap. Now I’m 
busier than I have ever been before I retired.”

But Franny is not just drifting along in life. 
Recognizing the opportunities presented to you 
is a skill. Living in alignment with your purpose 
is an art. She is a paddler of her own boat. An 
unstoppable force by land and sea, Franny contin-
ues to serve as as a courageous caregiver, and an 
inspiration to her peers and students through her 
good will, strength and perseverance.  n

Cognitive Function*

Cardiovascular Health*

Promotes Joint &
Muscle Function* 
 

Fight Aging 
with ZanthoSyn!*

GetZantho.com  
1-800-618-3050

Astaxanthin Supplement
from Hawaii-based Cardax

Available in Hawaii 
and the Mainland

* These statements have not been evaluated by the FDA. This product is not intended to diagnose, treat, cure, or prevent any disease.

Physician & Pharmacist 
Recommended

3x more absorption 
than Other Brands

Kīhei resident Franny Durham unknowingly 
serves as an inspiration to those around 
her through her indomitable spirit, positive 

attitude and boundless energy. 

When asked about her secret to her physical  
health and spiritual well-being, she replied, 
“Moderation is the key.”

“When I was very young, my father told me 
that longevity runs in our family, so I learned  
to take care of my body at a young age because  
I wanted to live to be very old,” she laughed. 

Genetics may have 
given her an edge; she is 
of Okinawan and Japanese 
descent. She is confident 
her dad would still be 
alive if not for a fall that 
injured his spinal cord 
when he was in his mid-
80s. “Til the day he died, 
he did pushups and took 
several walks a day. I 
know he would have lived 
at least another 15 years.”

There are no magic 
ingredients in her recipe 
for longevity — only com-
mon sense. “I try to eat 
healthy, but I’m not rigid 
about diet. I believe in 
moderation. We eat fruits 
and vegetables, but we 

also love meat and everything else. But we don’t 
go overboard! We are not overweight. We stay ac-
tive. There needs to be balance or you will sink.”

Her husband of almost 30 years is 76, “but 
looks like he‘s 56,” says Frannie. He kite surfs 
and rides his Harley for exercise and recreation.

Franny was in her 40s when she began tak-
ing hula lessons. Although she no longer belongs 
to a hālau, she occasionally performs at special 
events. Sometimes she dances on Mondays at the 
Coffee Attic in Wailuku. “That helps to keep you 
in shape and it’s very fun,” she says.

“But it really comes down to my love of pad-
dling,” says Franny about sustaining an active life-
style. The long-time ocean canoe paddler started 
the sport later in life — and it changed her life.

When she moved to Maui from O‘ahu in the ear-
ly ’90s, she was invited to paddle with the Wailea 
Canoe Club (WCC). She went, and although the 
paddler who invited her did not show, she coinci-
dentally ran into someone she knew from O‘ahu. 
The two of them needed a crew, so they struck up 

Paddling Her Own Canoe
by Debra Lordan, GM Senior Editor

“I always loved being on the 
ocean. This was the summer  
we sailed from O‘ahu to 
Moloka‘i, Kaua‘i and around 
Niihau — a fabulous time.”

Franny Durham serves as a courageous caregiver, 
and an inspiration to her peers and students through 
her good will, strength and perseverance.

a conversation with a couple of young men run-
ning along the beach. They were boxers who were 
cross training. “‘Do you want to try it?’ my friend 
said. Three of us had never paddled before. So we 
went out. My friend steered us. I stroked the boat. 
We went out about a mile and then the wind came 
up. We had to paddle like hell back to shore! I fell 
in love with it immediately and have kept going 
ever since.”

Now at age 70, she paddles six times a week 
with the WCC and the Hawaiian Outrigger Canoe 
Voyaging Society (HOCVS) in Kīhei.

“With HOCVS, I have done long-distance pad-
dling. We’ve paddled around Molokai, Maui and 
Lāna‘i. I also did a tribal journey from Neah Bay 
to Lummi in Washington. It’s been great.”

Along with her own paddling regime, she also 
coaches, teaching others, encouraging improve-
ment and always endeavoring to bring out the 
best in her students. She says she has met many 
great people along the way. 
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ing them from reading or discussing the book of 
the month. They could still attend the meeting. 
The group has recently switched their focus to 
books about World War II and South Africa. 

The book list is always decided at the annual 
retreat. The book nomination and voting ritual 
was a serious, long-weekend affair, often accom-
panied by music, partying, hot-tubbing, beach 
walking, tap dancing and consumption of a cold 
creamy, blender cocktail with an X-rated name. 
That’s when the tap dancing ensues... 

But it is not all about unbridled drinking, danc-
ing and merriment. A retreat that included a hike 
on Molokai inspired Ginny to pursue a degree in 
horticulture. “It has been quite a life-changer for 
most of us,” Ginny says about the group.

Originally, many joined the club because it 
was simply “time to get back to reading” after 
families were raised and careers ended. Although 
their initial intention was to indulge in food for 
thought with like-minded ladies, by drilling even 
deeper than the topics offered in their books, the 
club facilitated lifelong bonds.

“There’s about 40 of us who are still involved,” 
said Ginny. About half are local and the rest are 
on the mainland — most, former islanders.

“It’s hard to put a label on what our book club 
was ever about,” says Ginny. “It’s a bit of every-
thing. When we began, we were all in our 40s. 
Now we are in our 80s. We have become grand-
mas and widows and have seen a lot of change.”

“But for as long as I can remember, we began 
our meetings by chatting about what each person 
has been doing in the last month,” says Ginny. 
“Eventually, someone says, ‘Lets get to the book.’” 

“Through the years, we became a close group 
of dear friends and confidants that has not only 
endured, but grown stronger and deeper. When 
life hands us tragedies and challenges, we are al-
ways and faithfully there to support each other. So 
that’s the most valuable aspect of this club — total 
support among 40 women over 40 years.”

“It’s way beyond what’s between the covers of 
a book,” Ginny says. “We’re not just analyzing a 
book; we are analyzing everything in life.” n

It’s not your ordinary book club. This all-wom-
en book club has a long history, having begun 
around 1980, says Ginny Meade, who joined 

in mid-’81. “It’s an amazing group of women from 
all walks of life. It all started because of our love 
of books and reading.”

When Ginny joined, she said, an artist, an at-
torney and a writer were the “ring leaders.” One 
by one, new members drifted in by the invitation 
of other members, including several doctors.

“I had put off joining because I thought every-
body else was smarter than me,” said Ginny.  
Unduly insecure about her membership in the 
group, Ginny became the club’s “faithful scribe,” 
sending out email invitations for each meeting. 
As a Kaimukī community leader, it was a natural 
evolution. And early on, she realized that she had  
a deep connection with this eclectic group.

This intrepid group of accomplished women 
possesses important commonalities: a voracious 
intellectual appetite and a willingness to tackle 
the tough topics. At the end of the day, that was 
enough to sustain the group for over 40 years.

There were rules that determined who could 
join the Women’s Literary Society of Greater  
Honolulu (WLSOGH) was growing at such a pace 
that it would soon overflow the host’s home. 

“We were uppity back then,” Ginny laughs. “So 
we made rules. First, you were allowed to invite a 
guest only once a month. The group would decide 
whether or not to accept the guest, giving the 
invitee the option to join if they liked us, too.”

The meetings had a “semi-formal” structure. 
The person who suggested reading the book was 
usually the one to lead the discussion, posing 
discussion questions about the book. 

“The interesting thing is that the discussions 
weren’t strictly about the book,” says Ginny. 
“They became more about our feelings that arose 
from reading it. Most often, our discussions 
became really wide-ranging and comprehensive, 
reaching far beyond the contents of the book.”

The group would also invite authors to their 
meetings, including the likes of former Honolulu 

Advertiser Publisher Thurston Twigg-Smith, author 
of “Hawaiian Sovereignty. Do the Facts Matter?” 
Authors from near and far were also invited, some 
traveling from the mainland to appear at this 
meeting of discerning women.

But their appetites were not for the written word 
and intellectual discourse alone. The dining table 
was covered with culinary delights of all kinds, 
wine and fizzy beverages. The ambiance opened 
opinions, loosened lips and sparked creativity. 

Pūpū evolved into dinner, for a time, themed 
to the book. A book by Dostoevsky prompted the 
host to offer borscht. A meeting discussing “A 
Brief History of Time” featured Chinese food, as 
they ascertained “that is what geeks eat.”

Well really, sustenance was necessary; the 
club’s book list was not for the faint of heart. 
More often than not, they would “go deep.”

Titles on the 2022 list include “The Chancellor: 
The Remarkable Odyssey of Angela Merkel” and 
“Confessions of an Economic Hit Man.” “They’re 
all across the board. That’s how we roll.” 

“We didn’t always agree on the books and we 
didn’t mince words,” says Ginny. “One meeting 
started with the opening comment, ‘I hated this 
book!’ It went on to be one of the longest meet-
ings and most deeply discussed books we ever 
read. So we realized we didn’t need to agree for  
a meeting to be successful.”

This discovery lead them to “The Molly Prin-
ciple.” First, calculate how many years you have 
left. Then calculate how many books you want to 
read. Then, if you pick up a book and you don’t 
like it, it’s ok to put it back down. Members could 
invoke The Molly Principle at any meeting, excus-

The Book Sisters
by Debra Lordan, GM Senior Editor
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therefore, necessarily represent official ACL policy.

Leading The Way In Eye Care

HAWAIIAN EYE 
CENTER OFFERS:

• Complete Eye Exams
• Diabetic Eye Care
• Premium Cataract care
• Optical shop

Ask us about Laser Cataract Surgery 
and Advanced Lens Implants.

Steven Rhee, D.O.
Medical Director

Eye Surgeon
Cornea Specialist

www.hawaiianeye.com

621-8448 Wahiawa
�

�
678-0622WaipahuVisit us at our newest location  

at the Kunia Shopping Center



Kaiser Permanente is the only Medicare health plan in Hawaii rated 5 out of 5 Stars for 2022.1

Is your Medicare coverage still right for you? 
Kaiser Permanente Senior Advantage Plan (HMO)
We can help answer your questions about Medicare  
and determine if you’re eligible to enroll in a Group or 
Individual Kaiser Permanente Medicare health plan.  
With Kaiser Permanente, you get:

A great value with a $0 annual deductible, $0 copays  
for preventive care, and a fixed annual limit on out-of-
pocket expenses.

Comprehensive health care with hospital, medical, and  
prescription drug coverage.

Your choice of available Kaiser Permanente doctors all 
welcome our Medicare health plan members.

Convenient ways to get care, including by phone, email,  
or video.2

For more information, call our Kaiser Permanente  
Medicare specialists, or attend one of our Kaiser Permanente  
virtual seminars.

If on Oahu 

please contact Brandy Ching  
at 808-291-7366 or 
808-432-5915 (TTY 711) 
mykpagent.org/brandyc

If on Maui or Hawaii Island

please contact Dayna Inokuma  
at 808-633-1319 or  
808-432-5915 (TTY 711) 
mykpagent.org/daynai 

* EUTF state, city, and county 
retirees: To register for an 
informational webinar,  
please call 808-432-5915 (Oahu), 
toll free 1-866-789-9112 
(Neighbor Islands) (TTY 711), 
Monday through Friday,  
8 a.m. to 4 p.m.

Kaiser Permanente is an HMO plan with a Medicare contract. Enrollment in Kaiser Permanente 
depends on contract renewal. You must reside in the Kaiser Permanente Medicare health plan 
service area in which you enroll. 

1 Every year, Medicare evaluates plans based on a 5-Star rating system. The highest-rated Medicare 
health plan in Hawaii, 5 years in a row—2018–2022.

2 When appropriate and available. If you travel out of state, phone appointments and video visits 
may not be available due to state laws that may prevent doctors from providing care across state 
lines. Laws differ by state.

Kaiser Foundation Health Plan, Inc., 711 Kapiolani Blvd., Honolulu, HI 96813

H1230_KPHI20220629_M

STATE, CITY, AND 
COUNTY RETIREES*

Open enrollment is
October 17-31, 2022

Learn more at kp.org/eutfOver 1 million homeowners age 6600+** have taken advantage of a 
reverse mortgage to enjoy a more fulfilling retirement lifestyle. 
Now might be a better time than ever for homeowners of  
high-value properties, like you, to join them—with a jumbo 
reverse mortgage from Reverse Mortgage Funding LLC.

THE REVERSE MORTGAGE 
REINVENTED

MORE FUNDS AVAILABLE
Designed specifically for higher-value homes to let you 
tap into more of your home equity—up to $4 million

IMPROVE CASH FLOW
Enjoy the “breathing room” created by getting rid 
of your mandatory monthly mortgage payment†

LOWER UPFRONT COSTS
If you’ve heard that reverse mortgages are too 
expensive, we think you’ll be pleasantly surprised

®

PERCY IHARA
Reverse Mortgage Specialist, NMLS ID #582944
808.234.3117 | pihara@reversefunding.com
reversefunding.com/percy-ihara
Branch NMLS #2104861
1585 Kapiolani Blvd., Ste. 1100, Honolulu, HI 96814

Historically low interest rate levels‡ can mean higher loan 
amounts are available to mortgage borrowers. 

Call now to speak with me at no cost or obligation.

*Not applicable in all states; some states may impose a higher age requirement. Visit www.reversefunding.com/equity-elite for details.
†As with any mortgage, you must meet your loan obligations, keeping current with property taxes, insurance, and maintenance.
‡Ultra-Low Interest Rates are Here to Stay: 2021 Central Bank Guide. Bloomberg, January 2021. https://www.bloomberg.com/news/articles/2021-01-05/ultra-low-interest-rates-here-to-stay-2021-central-bank-guide 
This material has not been reviewed, approved or issued by HUD, FHA or any government agency. The company is not affiliated with or acting on behalf of or at the direction of HUD/FHA or any other government agency.
Equity Elite Reverse Mortgage (“Equity Elite”) is Reverse Mortgage Funding LLC’s proprietary loan program, and it is not affiliated with the Home Equity Conversion Mortgage (HECM) loan program, which is insured by FHA. Equity Elite is available to qualified borrowers who also may 
be eligible for HUD, FHA’s HECM program or are seeking loan proceeds that are higher than HUD, FHA’s HECM program limit. Equity Elite currently is available only for eligible properties in select states. Please contact your loan originator to see if it is currently available in your state. 
Upon a maturity event, any non-borrowing individuals with an ownership interest in the property, including non-borrowing spouses, will have a short period of time (for example, 30 days from a due and payable letter or an alternate time specified by the loan servicer if extensions are 
available under the circumstances) to purchase the property from the estate or, if the non-borrower inherits the property, pay the loan in full using any sources of funds available to them. Any non-borrowing individual, including a non-borrowing spouse, should have a plan to pay off an 
Equity Elite reverse mortgage upon the borrower’s death or any other maturity event. If the non-borrower is unwilling or unable to purchase the property or pay the loan in full, there is no protection for the non-borrower (including a non-borrower spouse) to maintain an interest in the 
home or to continue residing in the home past the maturity event and the non-borrower may be evicted upon foreclosure. The FHA HECM program has protections in place for certain non-borrowing parties, so a reverse mortgage applicant with certain non-borrowing parties should 
strongly consider a FHA-insured HECM loan (see HECM guidelines or ask an RMF representative for details).  Under the Equity Elite reverse mortgage loan program, a maturity and/or default event occurs when the last surviving borrower no longer lives in the home as his or her primary residence for at least 12 months, the property charges (including 
taxes, insurance, or any other property charges) are not paid, required repairs are not completed or the property is not maintained, or any other maturity and/or default event, as specified in the Security Instrument, occurs.

©2021 Reverse Mortgage Funding LLC, 1455 Broad St., 2nd Floor, Bloomfield, NJ 07003, 1-888-494-0882. Company NMLS ID # 1019941. For licensing information, go to: www.nmlsconsumeraccess.org. Not all products and options are available in all states. Terms subject to change without notice. Certain 
conditions and fees apply. This is not a loan commitment. All loans subject to approval. L3819-Exp052022
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A common thread runs through a tapestry of three stories. 
Having experienced the caregiving role themselves, Savina 
Makalena, Gary Simon and Gary Powell all saw the need  
to support individual caregivers and the various entities  
involved in providing that support. And seeing that need, 
they all decided to help fulfill it, each in their own way.

by Rosa Barker
Photography by Brian Suda

Savina Makalena nurtured and protected her mother since child-
hood by helping her learn English and assisting with the many 
formal and informal interactions of daily life. So, when her 

mom began showing signs of dementia, Savy naturally stepped 
into the role of primary caregiver. Gary Simon and wife Akemi 
were just about to start their own family when his mother-in-law’s 
almost imperceptible transition into dementia meant learning what 
to expect, and how to achieve a workable living and caregiving envi-
ronment. Gary Powell was thrust into his caregiving role helping to 
tend to his grandfather, who suffered a series of strokes when Gary 
was a teenager.

Chances are high that we all know someone in our circle of ac-
quaintances, friends and family who have had a similar experience: 
the sibling who is empathetic, nurturing and blessed with patience 
who becomes the natural choice to be a parent’s caregiver — a friend 
who shares with you their struggle to prepare for their caregiving 
role as a loved one’s health deteriorates. And then there are those 
who suddenly find themselves caring for a family member follow-
ing a serious medical event like a heart attack or stroke. 

You may even be a family caregiver yourself, but feel unsure 
whether or not you have the compassion, empathy and courage to 
continue on what may be a very difficult journey.

Each of the people featured stresses that emotional wellness is a 
key coping strategy. For Gary Simon, that was achieved by accept-
ing what couldn’t be changed and seeing caregiving as a final gift 
for his mother-in-law in acknowledgement of the gift she and her 
husband gave him — his beloved wife, Akemi. Gary Powell’s remem-
brance of the look in his grandfather’s eyes the first time he had to 
be helped with personal hygiene blossomed into the awareness that 
dignifying a care recipient parent by not treating them as a child 
helps maintain emotional balance. For Savy Makalena, the key to 
emotional wellness is being able to freely share what you’re going 
through with compassionate others who have had similar experi-
ences and aren’t going to judge you.  ››
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‘Let’s Help It Roll’

Gary was part of the group that established 
the Hawai‘i Family Caregivers Coalition (HFCC), 
which started when Hawai‘i participated in a 
project designed to create coalitions at the state 
and local level. Funding for the 2004 project was 
provided by the US Administration on Aging and 
it was conducted by the AARP Foundation. The 
coalition was created following a two-day train-
ing period, in which 27 organizations participat-
ed. Then followed a couple of years when, Gary 
says, the coalition was “casting about for exactly 
what do we do and how do we do it. Participat-
ing in the creation of the HFCC broadened my 
understanding of what other organizations were 
already doing.” 

The big takeaway for Gary was that “we’re all 
trying to accomplish the same thing.” When he 
later founded TCF, Gary saw the best way to help 
clients was to partner with existing organizations. 
“If we find an organization that has the capacity  
to do something for our client, we’re going to try 
and tie into that. It saves the client money and it 
helps another organization fulfill its purpose. We 
don’t want to reinvent the wheel. If it’s rolling, 
let’s help it roll.” You don’t have to be a fee-for-
service client to access the foundation’s educa-
tional resources, which also make full use of 
those partnerships. 

On the third Tuesday evening of every month, 
TCF hosts free online webinars as a service to the 
community. The June webinar featured Catholic 
Charities Hawaii, which is celebrating its 75th 
anniversary this year. The “Learn More” webpage 
on TCF’s website provides links to information 
about topics such as aging, caregiving and how  
to finance care costs. 

“Right now, we have 71 different workshops 
available to the community. Those are never 
charged for. We’re working on turning them into 
a Virtual College of Caregiving, but they’re also 
standalones on a wide, wide range of topics. We’re 
happy to send that list to anybody who wants to 
look at it.”  

Meeting Practical Needs

For its fee-paying clients, TCF focuses on two 
major areas. “When we started the first care-
giver support group, I noticed right away that the 
questions people had were more into my business 

Gary Powell spent his 
childhood surrounded 

by his extended family 
at Sunset Beach on the 
North Shore of O‘ahu, 
where he was born. 

“My parents, my aunt, 
my grandparents —  
everyone lived here. 
When I was about 13, 
my grandfather had a 
pretty severe stroke. 
When he came home 
from hospital, he 
was having trouble 
walking. I was 
given the task of 
taking him down 
to the beach, 
which was close 
to their house, 
and walking in 
the sand to try to 
strengthen his legs, 
and get him more 
mobile and safer 
on his feet. So, I 
would come home 
from school, take 
Grandpa walking on 
the beach, bring Grandpa back; do anything my 
grandparents needed doing at their house. Some-
times I would eat with them; sometimes not, but 
after everyone was settled for the rest of the day, 
I would go home and do my 13-year-old things.

“I did this for quite a long time, but Grandpa did 
reach a point where walking was not something 
he could do. One day when I was at my aunt’s 
house, she said, ‘Your grandpa needs your help 
cleaning up in his bathroom.’ I was not prepared 
for that. However, I did it. It was OK. I helped 
him get a bath, but what I remember most is the 
expression in his eyes. It wasn’t embarrassment 
as much as it was ‘my grandson will never see 
me the same.’ That look in his eyes has kind of 

background than into my caregiving background. 
The two areas they were not prepared for were 
the legal aspects and the other was their emo-
tional health in caregiving. The practical areas 
are so essential and so neglected that caregivers 
who have waited too long end up having to go to 
court to address them, to get a legal rendering by 
a judge, because the individual receiving care is 
now incapacitated and cannot sign a power of  
attorney [POA], cannot sign anything, legally.”

Client services include, for example, daily 
money management, guardianship, trusteeship 
and power of attorney. Gary acts as the agent for 
medical POAs, sometimes having to make very 
difficult decisions regarding end-of-life issues. 

He explains that “You have to have been able to 
communicate so you know what they would want. 
If that wasn’t possible, then you have to make 
decisions based on the best information you can 
find to determine what they would have decided. 
If nobody knows, then you’re doing what’s called 
‘substituted judgment’ and you’re doing things in 
that person’s best interest.” 

A Better Perspective

Gary addresses caregivers’ emotional health by 
suggesting they adopt a change in perspective. 
“When we’re caregivers for seniors, we’re in the 
process of saying goodbye to that person. They’re 
not going to get better. You can’t cure aging. If we 
understand that, the work is still going to be same 
but it’s a way of saying goodbye. I have seen that 
perspective change make a huge difference in the 
stress level of family caregivers. It makes it emo-
tionally much easier.” 

He is also adamant that family caregivers 
shouldn’t approach their role as if they’ve become 
their parent’s parent. “No you have not! You’ve 
become their caregiver, yes, you may have be-
come their bookkeeper, you may have become 
their cook, their housecleaner and everything 
else, but never their parent. Even if they cannot 
understand you, they don’t know you and every-
thing is absolutely nuts — you are still the child 
and they are the parent. Somewhere back in that 
damaged brain there’s a realization of what’s hap-
pening. If you make it where a person feels they 
have lost their position in your life, that’s a pretty 
painful path for them.” That is the pain he saw in 
his grandfather’s eyes all those years ago. ››

haunted me. Through the rest of my life, 
I’ve been involved in caregiving in some 

aspect in literally every position; every 
life incident that I’ve ever been in. There 
has always been a component of caregiving, 

either for an older individual or an individ-
ual with physical or mental disabilities.”

The Caregiver Foundation

Although he didn’t equate what he was 
doing with “caregiving” at the time, the 
jigsaw puzzle pieces of Gary’s many life 
experiences eventually assembled them-
selves into a clear vision of how he could 
use his professional skills to support fam-
ily caregivers and their care recipients. 
He established The Caregiver Foundation 
(TCF) in 2008, on a mission to provide 

practical and emotional support to seniors, 
disabled adults, and their caregivers. The 

services that TCF provides “preserve dignity, en-
able independence, and promote acceptance in all 
facets of life” and are designed to help caregivers, 
adults planning for or seeking caregiving, and the 
families of care recipients.

The foundation has clients on O‘ahu, Kaua‘i, 
Maui, Moloka‘i and the Big Island. 

“We do not give legal advice. We do not give 
financial advice,” Gary explains. “Although we 
have the capacities in both of those areas, that’s 
not what we do. We partner with professionals 
in the community. We’re able to bridge between 
the individual and their attorney or their CPA to 
make sure that the client is really understanding 
what they’re doing.” TCF also partners with other 
caregiving organizations. 

Components  
   of Caregiving
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of her repetitive questions, such as, “When are 
you leaving?” would take on a life of their own.  
“I was thinking, ‘Mom, you’re ungrateful. I’m 
here helping you!’” It took him a lot of time to 
learn that he was making a problem out of some-
thing that was just a result of her illness. “That’s 
not the her that she was.” Shikata ga nai. Gary 
sees the rough patches as “part of making us bet-
ter humans. The journey is rough, the mileage is 
rough, but in the end, it makes us all better.”

“Being a caregiver for my mother-in-law was 
one of the ways I could honor my wife and both 
her parents. Her father had passed away before 
we married. This is kind of flippant, but they did 
right by me. They gave me Akemi and I wanted 
to do all I could by giving her mother good love.” 

Gary and Akemi’s beloved Okaasan passed away 
peacefully in the home they all shared in 2019.

Advocating for Kūpuna

Accepting the inevitable effects of a loved one’s 
illness, however, did not mean that Gary was will-
ing to accept that difficulties arising from public 
policy — or a lack of it — could not be remedied. 
Along with the advocacy he was able to incor-
porate into his 30-year career with St. Francis 
Healthcare System, Gary contributed his time and 
skills to the advocacy efforts of many task forces 
and nonprofit groups. He is the past president  
of the Hawai‘i Family Caregiver Coalition, the  
current AARP Hawai‘i volunteer state president, 
and was a member of the Statewide Task Force  
on Alzheimer’s Disease and Related Dementias. 
His term as member and chair of the State of 
Hawai‘i Policy Advisory Board for Elder Affairs 
(PABEA) ended in June. Gary is also a member  
of the boards of The Arc in Hawaii, Kokua Coun-
cil and Palolo Chinese Home. 

Thanks to the efforts of several advocacy 
groups, undertaken at both the legislative and 
departmental level, in 2017, a program aimed at 
keeping caregivers in the workforce was signed 
into law. “It was meant for people like my wife 
— for people to maintain employment so that 
they don’t compromise their day-to-day income or 
their retirement benefits,” Gary explains. 

Enabling caregivers to remain in the workforce 
ensures that their work skills and experience 
are still available to benefit the community as a 
whole, Gary adds. 

Gary Simon became closely 
acquainted with how cou-

rageous caregivers are when 
he was the executive direc-
tor of St. Francis Hospice. He 
speaks of seeing “the sacrifices 
they made to give the best to 

A Coalition of Care

Each year, a joint report on aging and disability 
issues is published by the Hawai‘i Family Caregiver 
Coalition (HFCC). The report is intended as a guide 
for legislators, organizations and citizens, and it 
calls attention to priority issues. It is a joint project 
of the HFCC, the Policy Advisory Board for Elder 
Affairs, the Executive Office on Aging, the Hawai‘i 
Pacific Gerontological Society, the Maui County 
Office on Aging and St. Francis Healthcare System 
of Hawaii. Gary describes his various roles with 
most of those organizations as “having my feet in 
multiple pools of water.” 

He also explains that it is not difficult to find 
enthusiastic board members for the HFCC, of 
which he was president for seven years until 
2021. “We’re fortunate to have both providers in 
there, and people who are experienced in advoca-
cy and program development. The current presi-
dent, Kathy Wyatt, operates adult day care cen-
ters. We’ve always had a seat at the table for Maui 
County Office on Aging. The board covers the 
breadth of government, private and nonprofit.” 

Outreach and Education

Gary became volunteer state president for 
AARP Hawai‘i in 2019, just before he retired from 
St. Francis Healthcare. He sees outreach and 
education as an important part of that role. In 
June, he moderated four sessions about disaster 
preparedness for AARP members and made sure 
to include information specific to caregivers. 

“The designated shelters in Hawai‘i are not 
caregiver/care-recipient friendly. In all likelihood, 
if there’s a disaster, you’re going to have to shelter 
at home with your care recipient. What if your 
loved one is on an oxygen concentrator? There 
are ways out, like getting a generator, but on the 
whole, education for caregivers about disaster 
preparedness is what we need to think about.”

The AARP website has links to the many local 
and national resources available for caregivers. 
As the website says, “Caregiving may be one of 
the most important and challenging roles you’ll 
ever take on. No matter where you are in your 
caregiving journey — starting to plan; taking care 
of a family member in your home, in a facility, or 
from a distance; or managing end-of-life caregiv-
ing responsibilities — having resources at your 
fingertips will make the process easier.”  ››

paper.” Repeating questions, erratic sleeping 
and eating, and forgetfulness surfaced as 
other telltale signs of the onset of dementia.

“There were many things and they 
were beginning to become more 
frequent. The big one was constantly 
forgetting her purse somewhere. 
Once okay, twice okay, the third 
time, enough! It precipitated my 
wife being forced into retirement. 
I use that word ‘forced’ because 

if she hadn’t, the situation would 
have gone south really fast. My 
mother-in-law had become a men-
tally vulnerable adult.” 

Step by step, 
the young couple 
transitioned into 
her house in order 

to provide round-
the-clock watchful-
ness and care. 

Speaking of his 
personal experi-
ences at a caregiv-
ers symposium 
put on by the Al-
zheimer’s Asso-
ciation in June, 
Gary shared that 
“The mileage 

can be rough. Our 
mileage was rough, 

and it was a long road — 26 years. But the journey 
was worth it for what it did for me — to see how 
I want to be treated; therefore, how I should treat 
others. Wisdom, patience, tolerance — don’t judge. 
You don’t know what people are carrying. Do you 
go to Safeway and notice people just don’t look 
happy? Maybe they’re caregivers, too. They may 
be going through that long, rough patch.”

Shikata Ga Nai

Gary also shared how the deeply cultural Japa-
nese phrase “shikata ga nai” (“it can’t be helped” 
or “nothing you can do about it”) helped him 
through the rough patches. 

“For many years, I used to get upset, perturbed 
or resentful about the way life was turning out 
for all of us, especially my mother-in-law.” Some 

The Rocky Road  
       of Caregiving

their loved ones, to give their care 
recipients a last gift. And I’ve also 
seen the ugly side, where caregivers 
just didn’t have the resources to sup-
port their care recipient. They’ve said, ‘OK, I’ve 
got to choose between family and food, and being 
a caregiver.’ I saw that struggle, where there are 
multiple demands upon a caregiver.” A combina-
tion of his professional and personal experiences 
led to a lifetime of participating at a board level in 
Hawai‘i’s network of caregiving support agencies 
advocating for better resources for caregivers.

The Long, Rough Patch

Gary and his wife, Akemi, were married in 
1993 and built a house on Akemi’s mother’s prop-
erty, ready to start married life and raise a family. 
Within their first year there, however, they began 
to see that all was not right with beloved Okaasan.

“She was a terrific cook — ‘ono, ‘ono food. But 
her dishes began to taste odd, like cardboard and 
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caregivers who normally wouldn’t come into 
town, but we’re now able to reach them. We have 
people walk in all the time, every day. We’re 
there Tuesdays through Saturdays. They come in 
and we sit down with them. Lots of tears. A lot of 
hugs. But also, a lot of help and a lot of support.” 

The resource center has a supply of commu-
nity partners’ flyers and rack cards, and Gimme 
a Break holds regular mini resource fairs so that 
caregivers can learn directly from those partners.

Help Accessing Resources

Savy’s personal caregiving experience with 
the difficulty of accessing resources is one of the 
driving forces of Gimme a Break’s mission. 

“I called so many places and no one answered 
me back,” she says. “No caregiver has time for 
that. No one does. Now I have people who will 
answer me back and we have resources that we 
can connect people to. That’s something big. We 
also have a community of support and we’ve seen 
the difference that makes to caregivers as we’ve 
grown. We see it in our caregivers when they 
come in with their shoulders down and they leave 
with their shoulders high again, with smiles on 
their faces and gratitude in their hearts.” 

Face-to-face interaction was impossible when 
the pandemic hit, so “in that time, we were 
working online on social media, mostly Face-
book. We’re now on every platform for every age 
group: Facebook, Instagram, LinkedIn and Tik-
Tok — anywhere that we can reach caregivers.” 

During National Family Caregivers Month in 
November, Gimme a Break will hold a Caregiver 
of the Year contest on Facebook to create aware-
ness of caregivers’ stories. Then, on Dec. 3 at the 
Elks Lodge in Waikīkī, it will hold its Caregiver 
of the Year Awards Gala to recognize all caregiv-
ers and the Caregiver of the Year.

Advocacy and Education

Savy is the vice president of the Hawai‘i Family 
Caregiver Coalition, seeing it as a way to advocate 
for caregivers and get very involved with what’s 
going on in the field of caregiving. Although 
advocacy is not the focus of Gimme a Break, she 
explains, “I personally focus on advocacy because 
it’s necessary and it goes hand-in-hand with our 
passion for what we do — passion for the mission 
of supporting caregivers.” Part of that mission is 

Savina (Savy) Makalena 
began caring for her 

mother as a small child. 

“I was the one 
who had to take 
care of her. She 
grew up very 
sheltered. Even 
as a young 
child, I was her 
caretaker and her 
protector. She was 
from Japan, so she 
didn’t speak English 
well, or read or write 
it. So I taught her what 
I learned in school. But 
she still wasn’t quite 
very good at it. I had to 
translate everything. I 
translated recipes. I read 
magazines and newspa-
pers to her.

“Later, I became 
a mother and then a 
grandmother. I ended 
up going full circle, 
taking care of my 
mother again. Both my 
father and mother needed my 
care. I took care of my father 
for the last seven years, until he 
passed. Now my mother is in her final 
stages of dementia and in hospice care. I also help 
care for my mother-in-law. She’s actually very 
good on her own and lives with us. And now the 
love of my life is managing a rare blood cancer.”

Keeper of the Lore

Born and raised in Hawai‘i, Savy cherishes 
how she grew up in a community. 

“If I misbehaved, a slippah could come flying 
out of any direction from any aunty. They would 
correct me. I also grew up with the understand-

ing that there was always 
one person who was select-
ed to receive the honorific 
position to be the caregiver 

of the kupuna. It became 
an honor because the 
lore then was passed 
to you if you were the 

one selected. The 
entire family rallied 
behind that person to 
make sure they were 
given every support 

they needed in order 
to receive the lore and 

care for the kupuna.”

Although she is keenly aware that society 
has changed, Savy is adamant: “We still need to 
recognize that one person ends up becoming the 
one to care for that kupuna. So as a society, as a 
community, as a family, we have to support that 
person in some way or another.” 

A Nonprofit is Born

Coping with the day-to-day tasks needed to 
care for their loved one often leaves the caregiver 
feeling exhausted, isolated and depressed. Having 
experienced all that herself, Savy decided to find a 
way to help caregivers overcome these problems. 

“I realized how difficult it is to be a caregiver 
and to get resources and to get support, so I  
decided to start a nonprofit and brought in a 
few of my acquaintances — my business part-
ner friends—who were going through the same 
thing. We started Gimme a Break. We decided 

that we were going to provide resources and  
support, and some sort of respite for caregivers 
when we could.” Their aim is to restore the joy  
of caregiving.

The mission of Gimme a Break, a nonprofit, is 
“to care for caregivers by giving an emotional and 
physical break as well as resources for continued 
well-being.” Its advisory board members range in 
age from their 30s to their 60s — all have experi-
ence as caregivers. Gimme a Break had barely 
started when the pandemic hit. But in 2021, it 
began a physical presence at ‘Ohana Hale Market-
place. This year, it moved to Windward Mall. 

“We’re now discovering a whole new com-
munity on the Kane‘ohe side. There are a lot of 

THE CAREGIVER FOUNDATION 
www.thecaregiverfoundation.org

AARP 
www.states.aarp.org/hawaii/caregiver-resources

GIMME A BREAK 
www.gab808.org 
Facebook:	 www.facebook.com/gab808 
Instagram:	@gimmeabreak808hi

ALZHEIMER’S ASSOCIATION 
www.alz.org/help-support/caregiving

HAWAII FAMILY CAREGIVER COALITION 
https://hfccoalition.org/index.php/education-resources

education, especially in terms of helping people 
anticipate what they will encounter on their care-
giving journey.

Gimme a Break offers a series of support ses-
sions that cover the steps that you need to take 
and the things you need to have in order.

“We have resources that help them discuss 
that. We do it with no agenda. It’s a user-friendly 
environment for a caregiver. We’re here to pro-
vide them with knowledge to help them bring 
back the joy of caregiving. We’ll do that through 
resources. We’ll do that through support. We’ll do 
that through community.” ››

All three of our featured caregivers use their 
particular skill set and personal experience regard-
ing what was difficult in their caregiving journey 
to ease the way for others. 

Gary Powell’s financial and legal skills enable 
him to run a nonprofit foundation that shoulders 
the weight of those burdens for both caregivers 
and care recipients. Gary Simon’s administra-
tive background is a good fit with organizations 
like the AARP and the Hawai‘i Family Caregiver 
Coalition that focus on education and advocacy. 
Savy Makalena’s experience in social media 
marketing enables her to create a vibrant com-
munity of caregivers, and both an online and 
physical space in which to learn, share and care 
for each other.

All three are keenly aware that they cannot do 
this alone. By providing referrals to other orga-
nizations that specialize in particular fields of 
caregiving and links to online resources, they 
guide caregivers on their journey.  n

Born Into 
    Caregiving
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Finding the right place for Mom or Dad is 
both an art and a science. You have to do 
your research and trust your gut.

Assisted living facilities are widely available to 
help take care of older adults who need help with 
bathing, dressing or other daily activities. When 
that is no longer enough, a nursing home can 
provide 24/7 healthcare. Either way, it is impor-
tant to research facilities to determine which one 
seems to give the best care.

COST

Before deciding on a live-in facility, make sure 
that is the option you want to pursue. Include the 
older adult when considering other care options. 
A major factor can be cost. In 2020, the Genworth 
Cost of Care Survey documented median annual 
costs for five options. (These numbers are not re-
flective of higher costs in more expensive areas.)

• Nursing home (private room) $105,852
• Nursing home (semi-private room) $93,072
• Assisted living $51,600
• Home health aide (full time) $54,912
• Adult day care $19,236

Check if your parent has long-term care insur-
ance. Generally, it will cover assisted living, but 
most health insurance plans, including Medicare, 
do not. It may not cover the full cost of care, 
either. Read the policy carefully. Medicaid may 
be an option for those with limited assets or your 
state may offer some other assistance. Contact 
Hawai‘i’s Medicaid agency through medicaid.gov 
to find out more.

the facility offer gardening, art programs, musi-
cal outlets, church services or reading material? 
What about activities for those with impaired 
sight or hearing? Is assistance available for those 
who need help eating? Is hospice care available?

Also, check to make sure that the facility will 
provide additional help to your parent as their 
needs increase over time. 

THE FACILITY

AARP has developed a comprehensive, print-
able checklist of what to look for in a care facil-
ity: (https://assets.aarp.org/external_sites/care-
giving/checklists/checklist_assistedLiving.html). 
Here is a modified list of the basics to ask about 
and verify when you visit:

• Cleanliness
• �An emergency generator or alternative power 

source in case of an outage
• �Enough common areas, such as living rooms
• A floor plan that is logical and easy to follow
• Rooms adequate for your loved one’s needs
• �Rooms/bathrooms with handrails, call buttons
• Safety locks on doors and windows
• Security and fire safety systems
• �Services such as banking, a beauty salon, a café
• �Well-lit stairs, hallways with well-marked exits

You will want to visit prospective facilities sev-
eral times before making a final decision. Visit on 
the weekend when it is likely to be busier. Join 
Mom/Dad for meals to see if they like the food. 
Do residents in the dining room appear happy?

Veterans may be able to get help through the 
Aid and Attendance benefit (www.va.gov/pen-
sion/aid-attendance-housebound). Check with 
Hawai‘i’s VA pension management center at www 
.benefits.va.gov/stpaul. Learn about VA pension 
benefits at www.va.gov/pension.

SIZE

Facilities may have just a few patients, or 
house more than a hundred residents. Each has 
benefits and drawbacks. A small group home can 
have a great staff-to-patient ratio where caregivers 
know every person’s preferences well. They are 
often located in neighborhoods.

WHERE TO GET A LIST OF FACILITIES

Trying to determine what your options are can 
be daunting. Here are options you can check out 
to locate facilities in your area:

• Area Agency on Aging: www.usaging.org
• Yellow Pages website: www.yellowpages.com
• �Aging Services Directory: https://leadingage 

.org/find-member
• Find Senior Housing: http://directory.alfa.org
• �Ask neighbors, friends, doctors and other pro-

fessionals for recommendations. 

SERVICES

Larger facilities can offer more amenities such 
as libraries, music rooms, gyms, and swim-
ming pools. They are sometimes set up to care 
for residents who start off in independent liv-
ing and then transition to assisted living and/
or memory care units that specialize in people 
with advanced dementia. They may also provide 
transport to stores or to obtain health care. Some 
may have doctors who make house calls and an 
in-house hair and nail salon.

Basic services usually include housekeeping, 
laundry, medication management support, wellness 
programs and meals. Some facilities may even offer 
specialized care for those with health conditions.

Consider your mother or father and what ac-
tivities she or he may be interested in doing. Does 

How To Choose an Assisted Living Facility or Nursing Home
by the Society of Certified Senior Advisors

CSA (Society of Certified SeniorAdvisors) 
We support specialist in aging dedicated to improving lives 
of older adults.
1-800-653-1875  |  www.csa.us
Blog posting provided by Society of Certified Senior Advisors, July 17, 2022

TIPS FROM A CAREGIVER

A former caregiver recommends finding out the 
average salary of the certified nursing assistants 
(CNAs) and comparing it to other places you are 
considering. The higher the salary, the happier 
the help and the better care the residents receive. 
Ask how many residents are they usually caring 
for on a shift and if they like working for the fa-
cility. You may have to talk to CNAs without any 
supervisors around to get honest answers.

THE CONTRACT

Don’t sign anything without taking it home 
and giving the contract a close review. You can 
hire an elder law attorney (www.naela.org) to 
review it. Have other family members go over the 
document, as well. Check for an arbitration clause 
(www.consumerreports.org/elder-care/putting 
-the-assisted-living-facility-contract-under-a 
-microscope), which requires you to give up your 
right to sue.

Do your research, visit, ask questions and 
make your decision based on the answers and 
your gut feeling. Do residents and staff seem hap-
py? Does it smell good? What does your parent 
think? Can you afford it? The answers will help 
you find the best facility for your loved one.  n

Call now for a
FREE

Home Safety & 
Fall Prevention 

Assessment!
808-945-3736

Care Coordination
Money Management
Trust Administration

Conservatorship
Family Care Planning 
Webinars / Workshops… and more

Helping you help those you love!

808-625-3782   |  info@thecaregiverfoundation.org
www.thecaregiverfoundation.org
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If you’re watching your sugar intake, 
but need to satisfy a sweet tooth, 
using a sugar substitute can be 

less harmful to your teeth and body. 
Here’s a breakdown of substitutes 
and how they can affect your oral 
and overall health. 

Artificial sweeteners and sugar 
alcohols: These can be a hundred times 
sweeter than sugar and can include saccharin, 
aspartame and sucralose. They contain little to 
no sugar, so they don’t contribute to tooth decay. 
But they potentially trick the body into craving 
sweets on a regular basis, which exposes you to 
the risks of sugar intake again. 

Plant and fruit-based sweeteners: Stevia and 
monk fruit extract have no calories or carbo-
hydrates. While these are generally safe, some 

studies have found that stevia disrupts 
your natural gut microbiome, which 
can disturb oral and overall health. 

Natural sugars: Honey, coconut 
sugar, agave, molasses and dates have 
anti-inflammatory and antioxidant 
benefits, but they still contain sucrose 
and can contribute to tooth decay. 

These substitutes should be consumed 
in moderation. Remember, drinking water imme-
diately after eating is recommended to help wash 
sugars and acids from teeth.  n

HAWAII DENTAL SERVICE  (501(c) 4 nonprofit)

Kahala Howser, Wellness & Events Manager  
808-521-1431  |  khowser@hawaiidentalservice.com 
www.HawaiiDentalService.com

Can Sugar Substitutes Harm Your Teeth?
by Kahala Howser, Wellness & Events Manager, Hawaii Dental Service

How do family members prepare for the 
day their senior needs more help — the 
kind of help that requires loved ones to 

re-prioritize their lives? If only there were a date 
set aside for this change in everyones’s life. Plan-
ning on change at this level has never been easy 
because a plan may not be in place. A sudden fall 
or illness could change everything and it could 
happen anytime. 

Our seniors can have active lives up until the 
day they don’t. So family members may have to 
change directions suddenly. This may involve 
taking time off work and moving other commit-
ments to the back burner. But there are some 
signs that show us our senior may be needing  
a bit more help. Here are a few to look out for:

 AGE: The older your senior is, the closer they 
will be to needing help, especially if they are 
slowing down physically.

 MEMORY: Forgetfulness could be a sign of 
illness affecting the brain or other systems and 
it generates worry for family members who leave 
their senior alone for long periods of time.

 DRIVING: If your senior is not driving anymore 
because it is not “safe” due to visual problems, 
mobility issues or cognitive concerns, this may 
be a sign that other tasks may not be as easy for 
them, as well. 

 WEIGHT LOSS OR DEHYDRATION: These are 
real concerns that indicate they are not eating or 
drinking enough. Frequent urinary tract infections  
may indicate not enough fluid intake or poor per-
sonal hygiene in the bathroom. 

 UNPAID BILLS/UNOPENED MAIL: Our seniors  
like to have control over their finances until there 
comes a day when they stop opening their mail. 
This is a clue they are either forgetting or its not  
a priority for them anymore.

 FREQUENT PHONE CALLS WHILE FAMILY 
IS AT WORK: If family members are receiving 
frequent calls during the day from their senior, it 
may mean things are about to change. This can 
indicate loneliness, forgetting that they just called 
or anxiety about something they cannot control.

 FALLS: This could be the “last straw,” espe-
cially if there is an injury. Family members may 
have to find outside help to monitor their senior 
for safe mobility while they are away at work.

Just like planning ahead for disasters, planning 
for the day your senior needs help should be a pri-
ority.  Life can be busy and noticing some of the 
scenarios listed above should be on your radar. 
Of course, your senior will deny they need  help 
and may say something like, “I don’t want you to 
worry about me. I can take care of myself.” If you 
feel that twinge in your gut telling you that what 
you are seeing is not consistent with what they 
are saying, don’t ignore it! Now may be the time 
to move into a different role for your senior or ask 
for help.  n

ATTENTION PLUS CARE HOME HEALTHCARE  
Accredited by The Joint Commission
1580 Makaloa St., Ste. 1060, Honolulu HI 96814  
808-739-2811  |  www.attentionplus.com
AGING IN HAWAII EDUCATIONAL OUTREACH PRO-
GRAM by Attention Plus Care — a program providing 
resources for seniors and their families, covering differ-
ent aging topics each month. For class information and 
upcoming topics, call 808-440-9356.

Does Dad Need More Help?
by Eileen Phillips, RN, Attention Plus Care

88 South Papa Avenue, Kahului, Maui, HI 
www.roselaniplace.com      (808) 871-7720 

 Independent    
 Respite Care 

Nurturing Hawaii’s Seniors Since 2002 
 Assisted Living 
 Memory Care 

NEW APP!

DIGITAL HEALTH
WALLET

Organize your
* Health Cards
* Drug List
* Doctors* Doctors

SAFELY ON YOUR
SMARTPHONE!

SCAN QR CODE OR VISIT YOURMEDICAREBUDDY.COM

For Individuals, Caregivers, the Whole Family

Only $1.99

ORDER NOW

AND MAKE IT E-Z

TO ACCESS YOUR HEALTH INFO
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One in five people are affected by mental 
health conditions each year. Since the pan-
demic, that number has been on the rise. 

NAMI Hawaii, the National Alliance on Mental 
Illness, is the state organization that supports our 
community’s mental health and gives them hope.

NAMI is the nation’s largest grassroots mental 
health organization, with over 600 affiliates in 
the US and four affiliates in each county in the 
state. NAMI’s mission is to provide support, edu-
cation, advocacy and awareness so that all indi-
viduals and families can build better lives.  

NAMI provides free programs across the state 
on Zoom and in person. Family-to-Family is a 
free, eight-session educational program for fam-
ily, significant others and friends of people with 
mental health conditions. NAMI provides support 
for families and caregivers.. 

Peer-to-Peer is a free, eight-session educational 
program for adults with mental health conditions 
who are looking to better understand themselves 
and their recovery. 

NAMI also provides connection recovery 
support groups, a speakers’ bureau, crisis inter-
vention team training and workshops for law 
enforcement, Ending the Silence for youth, and 
general help and information. 

In September, NAMI National will release its 
first book, called, “You Are Not Alone” (https://
zandoprojects.com/books/you-are-not-alone). 
The book is the “NAMI Guide to Navigating  
Mental Health — With Advice from Experts and 

NAMI HAWAII (501(c) 3 nonprofit)

5240, 770 Kapiolani Blvd., # 613, Honolulu, HI 96813 
808-591-1297  |  info@namihawaii.org 
www.namihawaii.org

Navigating Mental Illness
by Kumi Macdonald, Executive Director, NAMI Hawaii

DRIVING FREEDOM
AND INDEPENDENCE

COME SEE US FOR YOUR MOBILITY NEEDS
• ACCESSIBLE VEHICLES
• HAND CONTROLS
• SEATING & TRANSFER

SOLUTIONS

• WHEELCHAIR
SECUREMENT

• WHEELCHAIR
& SCOOTER LIFTS

NEED A LITTLE HELP GETTING
IN & OUT OF A CAR?

CALL TO SCHEDULE AN APPOINTMENT

2044 DILLINGHAM BOULEVARD, HONOLULU, HI 96819 
SoderholmMobility.com | Info@SoderholmBus.com

Wisdom from Real People and Families... resource 
for individuals and families seeking expert guid-
ance on diagnosis, treatment and recovery, featur-
ing true stories from real people from across the 
country — including the Aloha State.”

On Dec. 10, attend NAMI Hawaii’s You Are Not 
Alone event. Enjoy a free breakfast with NAMI 
and hear National Medical Director Dr. Ken 
Duckworth, discuss the book’s amazing stories. n

NAMIWalksHawaii
FREE  |  Saturday, Oct. 8 

Honolulu Hale Civic Grounds 
The event will cover coping skills and 

 wellness activities for the entire family.

Register at www.namiwalks.org/hawaii 
To donate: www.namihawaii.org/donate You know what that means! For 

millions of Medicare beneficia-
ries with a Medicare Advantage 

prescription drug or stand-alone Part 
D prescription drug plan, Oct. 15 to 
Dec. 7 is the annual open enrollment 
period. It’s an opportunity for current 
enrollees to look at the following year’s 
Medicare offerings and decide whether to 
keep their existing plan or select a new one. If no 
changes are needed, you do not need to do any-
thing. If you do make a change, your new selec-
tion will become effective on Jan. 1, 2023. 

How many beneficiaries change plans each 
year? The 2019 Medicare Current Beneficiary Sur-
vey holds the answers. In 2019, 68 percent of all 
Medicare Advantage plan beneficiaries reported 
they did not compare their existing plan to other 
plan choices in the prior open enrollment season. 

GET2INSURANCE.COM FAMILY OFFICE
1003 Bishop St., Ste. 2700, Honolulu, HI 96813
800-226-3660  |  martha@get2insurance.com 
www.Get2insurance.com

This may be a missed opportunity to 
lower costs and secure more benefits. 
For example, your existing plan could 
add or remove certain benefits or 
raise plan costs. A new offering may 
offer new features at lower costs. 

The Centers for Medicare and Medic-
aid Services (CMS) recommends that ben-

eficiaries review and compare Medicare plans 
annually. During Medicare open enrollment, you 
have the opportunity to follow CMS guidance and 
compare plans. If you are happy with your cur-
rent plan, just enjoy your Medicare years.  n

It’s Medicare Season Again!
by Martha Khlopin, Host of “A Medicare Moment With Martha Radio Show”

by HO‘OKELE HOME C ARE

To find out more about how Vivia can work for you,  
call us at (888) 484-2250 or visit www.viviacares.com

Homecare like 
you’ve never 
experienced it.
We are transforming the way homecare is delivered 
by pairing seniors with dedicated teams, resulting in 
consistent, reliable and frequent visits that achieve 
seniors’ goals less intrusively and in less time than 
traditional home care. No minimum hours required. 

Whether for a wellness check several times a day,  
in-person medication reminders, or a shower, our 
friendly team is ready to help. 

CONSISTENT ∙  RELIABLE ∙  NO MINIMUM HOURS
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A recent study concluded that ben-
eficiaries enrolled in Medicare 
Advantage Prescription Drug 

plans (also known as MAPD) spend 
almost $2,000 less per year on their 
healthcare costs when compared to 
those with Original Medicare (Parts 
A and B) and a stand-alone Medicare 
Prescription Drug plan (Part D). Maybe the 
savings are because of the valuable extras that 
MAPD plans offer their members.

Medicare Advantage plans are required by law 
to cover everything that Parts A and B cover, but 
typically, these MAPD plans add numerous ben-
efits that Original Medicare doesn’t offer. These 
might include vision, hearing and dental coverage 
as well as discounted chiropractic and acupunc-
ture. Sometimes they offer free transportation, 
over-the-counter (OTC) products, gym member-

ship and even a complimentary fitness 
tracker. Some Medicare Advantage 
plans value healthy activities to the 
extent that they are willing to reward 
members with gift cards for complet-
ing preventive screenings or exercis-

ing. Also, many MAPD plans charge a 
lower drug deductible than a stand-alone 

prescription drug plan. The truly surprising 
part is that these Medicare Advantage plans often 
have $0 monthly premiums.

Check with an expert to see if one of these 
plans might be beneficial to you.  n

THE MEDICARE GEEK
1221 Victoria St., #3103, Honolulu, HI 96814
808-724-4993  |  robin@themedicaregeek.com 
www.themedicaregeek.com

The Benefits of Medicare Advantage
by Robin Reisinger, Insurance Agent
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The best way to guard your Social Security 
card is to keep it in a safe place and share 
it only when required. In fact, in most 

cases, just knowing the Social Security number 
should be enough. In 49 states and the District of 
Columbia, a Social Security card isn’t required to 
request a Real ID. Only Pennsylvania requires it.

Also, be careful about sharing your number. 
Always ask why your number is needed, how it 
will be used and what will happen if you refuse. 
Don’t carry documents that display your number.

If you need a replacement Social Security card, 
request one through your   ac-
count. If you live in one of 46 participating states 
or the District of Columbia, and are requesting a 
replacement card with no changes, like a name 
change, use our free online service at www.ssa 
.gov/myaccount/replacement-card.html.

Visit “Social Security Num-
ber and Card” at www.ssa.gov/
ssnumber to learn more. 

For more information, read “How 
You Can Help Us Protect Your Social Security 
Number and Keep Your Information Safe,” at 
www.ssa.gov/pubs/EN-05-10220.pdf.

Social Security’s Guard Your Card infographic 
at www.ssa.gov/ssnumber/assets/EN-05-10553 
.pdf will also help you understand whether or 
not you need to show your card.

Please share these resources with your friends, 
and family — and post them on social media.  n

Guard Your SS Card
by Jane Burigsay, Social Security Public Affairs Specialist, Hawai‘i

For more information, visit www.socialsecurity.gov  
or call 1-800-772-1213 (TTY 1-800-325-0778).

  Estate Planning
  Trust Administration 
  Special Needs Planning
  Estate Litigation

Providing Peace 
of Mind Through 
Thoughtful Planning

EST8PLANNING COUNSEL LLLC   |   201 MERCHANT ST., SUITE 1800   |   HONOLULU, HI 96813   |   (808) 587-8227   |   EST8PLANNING.COM
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REVERSE MORTGAGE FUNDING LLC
1585 Kapiolani Blvd., #1100, Honolulu, HI 96814 
808-234-3117  |  pihara@reversefunding.com 
www.reversefunding.com
Borrowers who elect a fixed rate loan will receive a single disbursement lump sum 
payment. Other payment options are available only for adjustable rate mortgages.

This material has not been reviewed, approved or issued by HUD, FHA or any 
government agency. The company is not affiliated with or acting on behalf of or at 
the direction of HUD/FHA or any other government agency.

© 2019 Reverse Mortgage Funding LLC, 1455 Broad St., 2nd Floor, Bloomfield, NJ 
07003, 1-888-494-0882. Company NMLS ID # 1019941. For licensing information, 
go to www.nmlsconsumeraccess.org. Not all products and options are available in 
all states. Terms subject to change without notice. Certain conditions and fees ap-
ply. This is not a loan commitment. All loans subject to approval.

Thanks to ongoing advances in 
medical care, people are living 
longer than ever before. But 

that longevity comes with a cost.

According to the US Department of 
Health and Human Services, roughly 
70 percent of Americans over age 65 
will require some type of long-term care 
services in their lives — costing potentially 
hundreds of thousands of dollars. And as health-
care costs continue to rise, unforeseen medical 
needs can easily derail a family’s retirement 
plans if there is not a smart financial planning 
strategy in place.

Whether you’re planning for your parents or 
thinking about your own retirement, it’s impor-
tant to consider how you’ll fund a post-retirement 
lifestyle — including paying for healthcare. How 
much will you need to save? How much should 
you be prepared to spend on insurance premiums 
and the care itself?

To help manage healthcare expenses in retire-
ment, many people consider options like these:

 Long-term care insurance (LTCI): This may 
be the logical choice for many older Americans,  
as the funds can be used in a variety of ways —  
from assistance with daily activities to skilled 
care provided by medical professionals. But with 
LTCI, premiums increase with age. And each year 
after age 60, it becomes less likely that you or a 
loved one will medically qualify for coverage. 
LTCI often works best when purchased in your 
mid-50s.

 A traditional home equity line of credit: 
While this popular option can provide access to 
funds as needed to help cover medical costs, it re-
quires a minimum monthly payment on any funds 
taken — which in time could become burdensome.

 Reverse mortgage loan: This is an often-over-
looked option. A reverse mortgage can give you 
access to a new source of funds without the time-
sensitive restraints of long-term care insurance, 
or the limitations of a conventional home equity-
based loan. It’s very similar to a traditional home 
equity loan or home equity line of credit, but it’s 

designed with the needs of older adults 
in mind and offers much more flexibil-
ity — read on to learn more.

The benefits of a reverse mortgage 
line of credit

A reverse mortgage can support 
your healthcare needs and much more. 

Similar to a traditional home equity loan 
or home equity line of credit, a reverse mort-

gage provides access to funds that can be used  
as needed to cover retirement healthcare costs:

• Costly prescriptions
• Care not covered by major medical insurance
• �Medical and non-medical in-home care, such  

as a physical therapist or home health aide
• �An alternative or supplement to your long-term 

care policy
• �Home modifications that can make your home 

safer and more comfortable

Healthcare needs often arise from unexpected 
events, such as a heart attack or fall. A reverse 
mortgage line of credit can help you build a more 
comprehensive financial defense. One big advan-
tage of a reverse mortgage is its flexible repay-
ment feature: No principal and interest payments 
are required until the last surviving borrower 
passes away or moves out. However, you can opt 
to pay down your principal and interest if and 
when you choose; no prepayment penalties apply. 
As with any mortgage, you must meet your loan 
obligations, keeping current with property taxes, 
insurance and maintenance.  n

Think Ahead About Future Health Costs
courtesy of Reverse Mortgage Funding LLC
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Humana Honor (PPO) may complement your VA benefits*—and may save you money
And, you may save on medical costs while enjoying:

•   Part B premium reduction for $30 more in Social Security each month

•   $2,000 dental coverage annually for select services, plus exams, X-rays, cleanings, fillings and more

•   $480 copay for 1-3 days inpatient hospital stay

•   $0 copay for SilverSneakers® fitness program

•   Emergency coverage at home and when you travel

Call a licensed Humana sales agent
Humana
808-219-9361 (TTY: 711)
Monday – Friday, 8 a.m. – 5 p.m.
ahale14@humana.com

* Medicare eligible veterans may choose any Humana Medicare Advantage plan. Humana Honor 
plans are available to anyone eligible for Medicare.

USAA and the USAA Logo are registered trademarks of the United Services Automobile Association. 
All rights reserved. USAA means United Services Automobile Association and its affiliates.  
Use of the term “USAA member” or “USAA membership” refers to membership in USAA 
Membership Services and does not convey any legal or ownership rights in USAA. Restrictions apply 
and are subject to change. Humana is a Medicare Advantage HMO, PPO and PFFS organization with 
a Medicare contract. Enrollment in any Humana plan depends on contract renewal. Applicable  
to Humana Honor (PPO). At Humana, it is important you are treated fairly. Humana Inc. and its 
subsidiaries comply with applicable Federal Civil Rights laws and do not discriminate on the basis  
of race, color, national origin, age, disability, sex, sexual orientation, gender, gender identity, 
ancestry, marital status or religion. English: ATTENTION: If you do not speak English, language 
assistance services, free of charge, are available to you. Call 1-877-320-1235 (TTY: 711). Español 
(Spanish): ATENCIÓN: Si habla español, tiene a su disposición servicios gratuitos de asistencia 
lingüística. Llame al 1-877-320-1235 (TTY: 711). 繁體中文 (Chinese): 注意：如果您使用繁體中文 ，您可以
免費獲得語言援助服務 。請致電 1-877-320-1235 (TTY：711) 。

A more human way to 
healthcare™

ARE YOU TURNING 65 OR NEW TO MEDICARE?

Medicare Advantage plans 
like Humana Honor may 
complement VA benefits—
did you know?
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A trust is created when a person 
transfers “stuff” to a trustee 
with the understanding that 

the trustee will manage it for the ben-
efit of one or more beneficiaries.  

“Stuff” includes any kind of prop-
erty you can own: real property, such 
as land and buildings (including time-
shares) and personal property, such as bank 
accounts, stocks and bonds, and personal effects. 

The person who transfers the stuff to the 
trustee is called a “trustmaker” (also known as a 
settlor, grantor or trustor). Usually, the trustmak-
er is also the trustee (or perhaps co-trustee) and 
the initial beneficiary of the trust. 

It is common for couples to create two separate 
trusts and to be the co-trustees of both of their 
trusts during their joint lifetimes. When one 
spouse dies, the other can either be sole trustee 
or co-trustee with one or more individuals or a 
trust company.

Once assets are transferred to the trustee, the 
trustmaker no longer holds legal title to them — 
 even if the trustmaker and the trustee are the 
same person. Thus, if the trustmaker dies or be-
comes incapacitated, the trust continues and the 
successor trustee (who is named in the control-
ling document) takes over administering the stuff 
in the trust.

A trust is controlled by a “rulebook” called the 
“trust agreement.” The trust agreement sets out 
the rules about how the trust will be run. If the 
rulebook says that the trustmaker can revoke it 
or change it, the trust is what we call a “revoca-
ble trust.” People create revocable living trusts so 
that their stuff will not go through probate after 
they are gone, or through conservatorship if they 
become incapacitated during their lifetimes, as 
well as to protect the assets that their loved ones 
will inherit. 

If the rulebook does not allow the trustmaker 
to change or revoke it, we have what is called an 
“irrevocable trust.” Irrevocable trusts are used 
in many estate plans. They allow trustmakers to 
make gifts but keep the recipients from having 

complete control over the gifted assets. 
They can help provide tax savings, 
creditor protection and expert man-
agement of assets.  

Trusts are often the building blocks 
of effective estate plans. They provide 

simplicity, flexibility and predictability 
in dealing with your assets. They also 

give you the peace of mind of knowing that 
you have arranged your affairs to ensure that 
your wishes will be carried out and that future 
transitions (such as your incapacity or death)  
will be much easier on your loved ones.  n

by �Scott A. Makuakane, Counselor at Law, Est8Planning Counsel LLLC

Trust Basics

SCOTT MAKUAKANE, Counselor at Law 
Focusing exclusively on estate planning and trust law.
www.est8planning.com 
808-587-8227 | maku@est8planning.comDuring times of market volatility like we’ve 

seen since the start of 2022, it’s natural to 
feel a bit skittish about the stock market. 

It’s a potent reminder that there are risks to stock 
ownership. Individual stocks are not guaranteed 
to grow and may lose value. The good news is that 
the stock market has historically delivered a higher 
rate of return than other forms of investment in the 
same timeframe. With this in mind, there are strat-
egies you can deploy to help insulate your portfolio 
from the natural up-and-down swings of the mar-
ket, while staying invested for the long term.

■ �Buy and hold. There will always be day-to-
day fluctuations in the stock market. Plung-
ing stocks can cause panic selling. Rising 
stocks can inspire overly optimistic purchas-
ing. A buy-and-hold investment strategy takes 
a long-term view to investing. It discourages 
buying or selling stocks in response to mar-
ket dips and surges. Over time, portfolios 
governed by this strategy tend to deliver 
more robust long-term results than ones 
guided by emotional decisions.

■ �Asset allocation. This strategy involves 
holding investments across different asset 
classes to meet your investment objectives. 
Asset classes include stocks, bonds, cash and 
alternatives. Each asset class has a different 
risk profile and upside potential. How much 
you assign to each asset class will depend on 

individual circumstances such as your time 
horizon, tolerance for risk, need for liquid-
ity, tax situation and your financial goals. 
Investors with a longer time horizon usually 
can tolerate more risk, so will hold a larger 
percentage of stocks within their portfolio. 
Investors with a shorter time horizon may 
hold more bonds or similar instruments that 
offer greater security, with lower yields. 

■ �Portfolio diversification. It is another strat-
egy designed to help you spread risk across 
your portfolio. It involves selecting a variety 
of investments within each asset class to help 
minimize risk. For example, by putting your 
“growth stock” money into several companies 
that meet growth criteria, you are protected 
in the event one of those companies fails.

■ �Dollar-cost averaging. This investment 
strategy takes a disciplined approach to pur-
chasing investments. The idea is to purchase 
more shares of stocks, bonds and/or mutual 
funds when prices are low and purchase 
fewer shares when prices are high. The prin-
cipal here is to be systematic in your purchas-
ing. Dollar-cost averaging over time usually 
results in lower average cost of shares in your 
portfolio, creating greater opportunity for 
profit as share values rise.

■ �Find an ally for smart investing. Talk with 
your financial advisor to learn how to imple-
ment these and other investment strategies to 
help grow your investment portfolio. As with 
all investments, past performance does not 
guarantee future results. No investment strat-
egy is guaranteed to be profitable or help you 
avoid losses. Common sense and a balanced 
approach tend to win the day.  n

by Michael W. K. Yee, Financial Advisor and Certified Financial Planner

How to Reduce Your Investment Risk

MICHAEL W. K. YEE, CFP,® CFS,® CLTC, CRPC®
1585 Kapiolani Blvd., Ste. 1100, Honolulu, HI 96814 
808-952-1240 | michael.w.yee@ampf.com 
www.ameripriseadvisors.com/michael.w.yee
Michael W. K. Yee, CFP®, CFS®, CLTC, CRPC®, is a Private Wealth Advisor,  
Certified Financial Planner™ practitioner with Ameriprise Financial Services, LLC 
in Honolulu, HI. He specializes in fee-based financial planning and asset manage-
ment strategies and has been in practice for 38 years.
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by Stephen B. Yim, Attorney at Law

STEPHEN B. YIM, ATTORNEY AT LAW
2054 S. Beretania St., Honolulu, HI 96826 
808-524-0251  |  www.stephenyimestateplanning.com

Grief and Bereavement — Part II

Continuing from my last article,  
I believe that clients really want 
the estate planning attorney to 

help them meet their needs so that 
they can reduce their fear, anxiety 
and anticipatory grief in light of their 
knowledge of their inevitable death.

These needs include the desire 1) for 
the client to grow, develop and enjoy the 
most meaningful life possible; 2) not to burden 
friends and family; 3) to establish and build 
strong family/friend relationships, and to know 
these relationships will persevere after death;  
4) to make the transition after death as easy as  
possible; and 5) to ensure that loved ones de-
pendent on the client during their lifetime have 
security, sustenance and shelter.

Avoiding probate and minimizing taxes are 

not ends in themselves, but doing these 
things helps the client minimize any 
burden placed on survivors and al-
lows for more available resources for 
the surviving loved ones’ care. When 
we shift our perspective away from 

lineal matters, such as probate and 
taxes, and focus on the natural, often 

non-lineal, human emotions underlying the 
needs of each client when deciding to make an 
estate plan, we realize that we, as estate planning 
attorneys, must develop an additional skill set 
above and beyond technical tax and probate law, 
and utilize “the softer skills of counseling.”  n

OHANA PACIFIC MEDICAL, LLC

428 Kawaihae St. #148, Honolulu
328 Uluniu St., #103, Kailua

Hawaii's Premiere Home 
Visit and Kupuna Health Clinic

Meet Dr. Pat Borman

OHANA PACIFIC MEDICAL LLC

Specializing in Geriatrics and 
Palliative Medicine

Providing whole person care 
focusing on quality of life 

and successful aging

SCHEDULE AN 
APPOINTMENT TODAY

808-930-9858

Make Sure Your Preferred Doctors and Hospitals are 
In-network When Choosing a Medicare Coverage Option.  

MDX Hawaii physicians provide exceptional care for nearly 40,000 Medicare 
Advantage members for the following Medicare Advantage plans:

 ❖ Humana HONOR PPO
 ❖ Humana HMO
 ❖ Humana PPO
 ❖ AARP Medicare Advantage PPO
 ❖ AARP Medicare Advantage Patriot PPO

MDX Hawaiʻi Physician Network represents over 630 top primary care physicians, 
and more than 2,200 leading specialists and 22 hospitals. 

When choosing a Medicare plan, make sure your physician is in-network.

 

For more information, call us today at (808) 426-7600 
or visit www.MDXHawaii.com.

We are here to help!

We are grateful to our doctors, 
nurses and healthcare workers 

on the front line fighting for all of us. 

#HawaiiStrong
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