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Make Sure to Evaluate Your 2022 Medicare Coverage 
Options During Medicare Annual Enrollment Period. 

Annual Enrollment Period Ends December 7.  

When Choosing a Medicare coverage option, make sure
your preferred doctors and hospitals are in-network.

MDX Hawaiʻi Physician Network 
represents over 630 top primary 
care physicians, and more than 
2,200 leading specialists and 
22 hospitals.

Our physicians provide 
exceptional care for 
nearly 39,000 Medicare 
Advantage members.

For more information, call us today at (808) 426-7600 
or visit www.MDXHawaii.com.

For more information, visit, www.generations808.com.

October 20, 2021  
11:30 am – 1:00 pm

Generations Magazine
on Zoom

BROWN BAG
LUNCH WEBINAR

Mark Your Calendar
Join us for a webinar to learn 
about How To Avoid Costly 
Medicare Mistakes if You 
Decide to Work Past 65.  

OAHU DISTRIBUTION LOCATIONS

15 Craigside

Ameriprise Financial

Arcadia

Altres Medical

Attention Plus Care

Avalon Care Center

Big City Diners

Care Centers of Honolulu

Catholic Charities Hawaii

C&C of Honolulu’s Elderly Affairs Div.

Copeland Insurance 

Dauterman Medical & Mobility 

Don Quijote Waipahu 

Financial Benefits Isurance

Filcom Center

Franciscan Vista – East

Good Samaritan Society – Pohai Nani

Hale Hauoli Adult Care

Hawaii Kai Retirement

Hawaii Okinawan Center

Hawaii State Executive Office on Aging

HMSA (main office)

Honolulu Christian Church

Honolulu Design Center

Ilima at Leihano

Japanese Cultural Center

Kahala Nui

Kaiser Permanente

Kalakaua Gardens Senior Assisted Living

Kapahulu Community Center

Kapiolani Hospital

Kuakini Health System

Kuhio Pharmacy I & II

Lanakila Meals on Wheels

Lanakila Senior Center

Leahi Hospice

Logos Bookstore

Longs Drugs / CVS: Ewa Beach, Hawaii  
	� Kai, Kahala Mall, Kapolei, Manoa, Pali, 

Pearlridge, University/King St.

Lunalilo Home & Adult Day Care

Makani Kai Air 

Makua Alii Senior Center

Maluhia Hospital

Marukai

McKinley Carwash

Moiliili Community Center

Na Kupuna Makamae Center

Olaloa Retirement Community

One Kalakaua Senior Living

Pali Momi Medical Center

Palolo Chinese Home

Pharmacare: Aiea Medical Bldg.,  
	� Joseph Paiko Bldg. (Liliha),  

Pali Momi Medical Center (Aiea), 
Tamura Super Market (Waianae),  
Straub Pharmacy (Honolulu)

Plaza: Mililani, Moanalua, Pearl City, 
	 Punchbowl, Waikiki

Project Dana

Safeway: Beretania, Enchanted Lake, 
	� Ewa Beach, Kaneohe, Kapolei, Hawaii 

Kai, Salt Lake, Waimalu

Senior Move Managers

St. Francis Healthcare System

Straub Clinic & Hospital

Straub Geriatrics

The Ihara Team

T�imes Pharmacy: Aiea, Beretania,  
Kahala, Kailua, Kalihi, Kaneohe,  
Koolau, Liliha, McCully, Royal Kunia, 
Waimalu, Waipahu

Vacations Hawaii

Waialae Senior Residence

Waianae Comprehensive Health Center

Waikiki Community Center

Windward Mall Food Court

YMCA (all locations)

PUBLIC LIBRARIES 

Aiea, Aina Haina, Ewa Beach, Hawaii Kai, 
Hawaii State, Kahuku, Kailua, Kaimuki, 
Kalihi-Palama, Kaneohe, Kapolei, Liliha, 
Manoa, McCully-Moiliili, Mililani,  
Pearl City, Salt Lake, Wahiawa, Waialua, 
Waianae, Waikiki-Kapahulu, Waimanalo, 
Waipahu

DISTRICT PARKS 

Aiea, Halawa, Kailua, Kilauea, Makiki, 
Manoa, Pupukea Beach, Salt Lake,  
Waimanalo, Wahiawa, Waipahu

COMMUNITY PARKS 

Aina Haina, Ala Puumalu, Ala Wai,  
Asing, Crestview, Ewa Beach, Kahala,  
Kaimuki, Kaneohe, Kuapa Isles,  
Makakilo, Mililani, Moanalua, Pearl City, 
Pililaau, Whitmore

OUTDOOR RACKS (OAHU)

Alakea Street (by CPB Building)

Bishop Street (by Bank of Hawaii)

Kaheka Street (by PanAm Building)

King Street (by Down to Earth)

King Street (by Tamarind Park)

Merchant Street (by Post Office)

Merchant Street (by Pioneer Plaza Building)

NEIGHBOR ISLANDS

HAWAII: ADRC, Hawaii County Office  
on Aging, Hilo Hospital, Kona Health  
Center, KTA Super Stores (all)

KAUAI: Agency on Elderly Affairs

MAUI: Maui County Office on Aging

MOLOKAI: Molokai Drugs Inc.

LANAI: Lanai Kinaole

ALL PUBLIC LIBRARIES

n �For distribution location questions or requests call 808-600-4383

Get Your Magazine at These Locations

Generations Magazine’s content—editorial or advertising—should not be used as a substitute for advice from your doctors, financial advisors or life planners. Accounts, views and opinions expressed in this 
magazine do not necessarily reflect the views of the Publisher, Editor, or its staff and distributors, nor are they liable for damages arising out of any content, products or events mentioned in the magazine.

Copyright © 2021; Generations Magazine is produced bimonthly as a free resource for Hawai‘i's mature community. All rights reserved. No part of this magazine may be reproduced or transmitted in any form 
or by any means, except for the inclusion of brief quotations in a review, without permission in writing from the publisher.

Printed by Journal Graphics, Portland, OR  |  503-790-9100  |   info@journalgraphics.com  |  www.journalgraphics.com

GENERATIONS TV 
& RADIO
Access the archived  
television episodes and 
radio segments online at...

www.generations808.com

FACEBOOK 
www.facebook.com/genmag808



SUBSCRIBE HERE...or Online

Name _________________________________________________________

Address _______________________________________________________

______________________________________________________________

Phone _ _______________________________________________________
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Signature ______________________________________________________

Online subscriptions: Go to www.Generations808.com and click SUBSCRIBE on the menu bar. 
Fill out the online form; pay online via PayPal or simply choose to send a check.

Please send this form and 
a check payable to: 

GENERATIONS MAGAZINE 
PO Box 4213 

Honolulu, HI 96812

6 issues for $18
(1 issue every other month)

S U B S C R I P T I O N  F O R M

Tap in online! The power is at your fingertips. Online, we have four great ways to access 
Generations Magazine senior resources: articles, TV shows, broadcasts and Facebook. 

Online is immediate! Everything under the sun is on our website, from previous issues  
to all of our television episodes and radio segments. Check upcoming events on our  
calendar page. Download our resource guides that contain a span of topics that you’d 
need most for caregiving or for yourself on aging in place. Resource guide topics:  
Support Groups • Adult Day Centers • Alzhiemer’s Support Groups • Book Clubs • Fall  
Prevention Programs • Geriatricians • Farmer’s Markets • Assisted Living Facilities ...  
and much more.

We’ve Got You Covered!

www.generations808.com

www.facebook.com/genmag808

www.generations808.com/radio-tv

Like to read a hard copy magazine? Generations Magazine is always found all over the  
islands (see pg. 3 for all the distribution locations).

You can also get your copy first by subscribing and have it delivered directly to you by  
simply filling out the form (see pg. 5) and mailing it in. Or... you can subscribe online, too.

www.generations808.com/contact/subscribe/
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FINANCIAL BENEFITS INSURANCEFINANCIAL BENEFITS INSURANCE
1311 Kapiolani Blvd. Suite 504 Honolulu, HI 96814

CALL US!
Telephone: (808) 792-5194

Toll Free Number: (808) 792-2377
www.fbihi.com

FINANCIAL BENEFITS INSURANCE

“Medicare is our business,
Service sets us apart!”
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CALL US FOR YOUR MEDICARE OPTIONS!
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BRIAN SUDA 
Photographer 

Brian@BrianSuda.com

WILSON ANGEL 
Art Director 

Wilson@Generations808.com

MAHLON MOORE 
Webmaster 

Mahlon@Generations808.com

DEBRA LORDAN 
Associate Editor 

Debra@Generations808.com

PERCY IHARA  
Editor/ Publisher 

Percy@Generations808.com 
808-600-4383

LEIGH DICKS  
Ad Sales / Content Coordinator 
Leigh@Generations808.com

Answers: Word Search, pg. 46

Oct. 20 – Social Security, Medicare & Retirement
 by MDX Hawaii’s Special Guest Speaker

This educational workshop will provide much-needed information to help those nearing  
retirement understand how Social Security and Medicare work and maximize benefits.

Visit generations808.com/lunch-webinars  
for Zoom links and meeting ID numbers.

Dec. 15 – Functional Fitness
 by Deborah Kim Morikawa, GYMGUYZ

Use it or lose it! Learn what you can do to maintain or improve your balance and  
mobility by performing simple activities or exercises while at home.

Nov. 17 – Hawaii Meals on Wheels
 by Michelle Cordero-Lee, Executive Director

Hawaii Meals on Wheels Executive Director Michelle Cordero-Lee discusses  
the nonprofit’s history, pandemic response and what’s ahead.

www.Generations808.com

Learn more about senior care and management. FREE to the public. 
For questions, contact Cynthia: 808-221-8345  |  Cynthia@Generations808.com

3rd Wednesday, 11:30am (log in @ 11:20am) – 1pm

Generations Magazine on Zoom
Brown Bag Lunch Webinar

Hosted by Cynthia Arnold  
VP of Senior Move Managers LLC & De-Clutter Hawaii

Sponsored by Financial Benefits Insurance, Inc. 
De-Clutter Hawaii

Stay safe. Stay well.

Debra Lordan, Associate Editor

As Generations Magazine enters its 11th year, we are about to adjust our publishing  
  calendar for 2022 and beyond.

Traditionally, Generations Magazine has published an issue that spans December 
of one year and January of the next. This year, we are going to include December in this 
issue. From January 2022 on, we aim to continue to publish at two-month intervals to 
synchronize the end of our publication year with the end of the calendar year.

We sadly report that because the COVID-19 death toll has started soaring again as the  
Delta variant tears through the nation’s unvaccinated population, Generations Magazine’s 
Aging in Place Workshop has been cancelled. Keep in mind that the Centers for Disease  
Control and Prevention recommends that seniors get vaccinated to prevent severe illness, 
hospitalizations and death. With the highly contagious Delta variant, it is more urgent 
than ever. People 65 and older who received both doses of either Pfizer or Moderna 
vaccines show a 94 percent reduced risk of COVID-19-related hospitalization. COVID-19 
booster shots should begin to be available this fall, pending USDA authorization.

GM will bring back the Aging in Place Workshop and all of its public events when it 
is safe for our seniors. We are optimistic that with everyone’s cooperation, these popular 
events will return next year.

In the meantime, please connect with GM and its resources via our monthly Brown Bag 
Lunch Webinars hosted on the third Wednesday of each month at 11:30am by Cynthia 
Arnold, vice president of Senior Move Managers LLC and De-Clutter Hawaii. Find more 
information about the webinar on page 9. Don’t fret if you can’t make it. There is an 
archive of all our webinars at www.generations808.com/lunch-webinars.

You can also join Percy Ihara, publisher of Generations Magazine, for an informative 
hour of radio each week. Listen to live podcasts on Generations Radio every Sunday 
from 8 to 9am on KORL FM’s Oldies 101.1, stream them at HAWAIISTREAM.FM or tune 
into Spectrum Channel 883. And as always, you can find archives of past issues and 
links to all of our multimedia programs at www.generations808.com.
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LUNCH WEBINAR

on Zoom: OCT 20, NOV 17, DEC 15
11:30 am –1pm  |  see pg. 9 for details

COMPLETE SENIOR RESOURCES AT  
WWW.GENERATIONS808.COM

Contact us for your FREE consultation 

808-425-5101
kuunani@caregivershearthawaii.com
www.caregivershearthawaii.com

Let us  nd the quality long term home placement 
for your loved one.  We provide information, 

support and assistance at no cost.
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31	 Stress is Linked to Alzheimer’s Dementia
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KATHY WYATT is the president of the nonprofit Hale Hau‘oli Hawai‘i. Its mission is to promote 
positive aging through community education programs, adult day care options and caregiver 
support groups. She has Master’s degrees in nursing and business administration. She is on the 
Policy Advisory Board for Elderly Affairs, and also active with the Hawaii Pacific Gerontology 
Society, the Hawaii Family Caregiver Coalition, the Caregiver Foundation, the National Adult Day 
Services Association and Kokua Council.

SERENA LO, MD, is board-certified in geriatric medicine and internal medicine with Kaiser Perma-
nente Hawaii. She earned her medical degree from the University of Hawai‘i John A. Burns School 
of Medicine and completed her internal medicine residency at the Virginia Mason Medical Center. 
Serena then completed fellowships in geriatric medicine at the University of Washington School of 
Medicine and advanced geriatric medicine at the VA Puget Sound Health Care System. Her profes-
sional interests include advance care planning, dementia, fall prevention and osteoporosis.

KELA HOLT, a Certified Trust and Financial Advisor (CTFA), graduated from St. Andrew’s Priory 
and the University of Hawai‘i with a BFA and a BA. Her work experience started in the financial 
field as an account representative for Ameriprise Financial and as an insurance agent for Hawai-
ian Life Insurance Company. She began working in the fiduciary field as an assistant vice presi-
dent at the Bank of Hawaii Trust Department and as a founding partner at Estate Administrative 
Services before starting her own private fiduciary company.

NORMA KOP is the director of Senior Medicare Patrol (SMP) Hawaii (Hawai‘i Department of 
Health — Executive Office on Aging). She has served as a program specialist with the DOH’s De-
velopmental Disabilities Division, assisting with housing and employment options for people with 
intellectual and developmental disabilities. Norma brings her work experience to advancing SMP 
Hawaii’s mission to empower and assist beneficiaries, their families and caregivers to prevent, 
detect and report healthcare fraud, errors and abuse through outreach, counseling and education.

A special mahalo to our additional contributors, whose dedication to the senior community is greatly appreciated. 
And also to our loyal contributing partners, whose presence continues to enhance this magazine’s value.

JANE BURIGSAY  |  KU‘UNANI DEMONTE  |  CHRIS DUBUQUE  |  CAROL HICKMAN 
KAHALA HOWSER  |  RON LOCKWOOD  |  CARLEEN MACKAY  |  SCOTT A. MAKUAKANE 

DEBBIE KIM MORIKAWA  |  ANNETTE PANG  |  EILEEN PHILLIPS  |  GARY POWELL 
SCOTT SPALLINA  |  MICHAEL W. K. YEE  |  STEPHEN B. YIM  |  KRISTINA WONG

Who’s Behind Generations Magazine?

Our dedicated writers. Generations Magazine relies on Hawai‘i’s experts — from financial and 
legal advisors to healthcare professionals and grandparents — to write articles that are important 
to seniors and their families. The magazine also works with trusted sources in the community 

to provide leads, story tips and valuable information. Here are some of the faces behind the scene: 
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GM BROWN BAG  
LUNCH WEBINAR

on Zoom: OCT 20, NOV 17, DEC 15
11:30 am –1pm  |  see pg. 9 for details

COMPLETE SENIOR RESOURCES AT  
WWW.GENERATIONS808.COM

Care Coordination
Money Management
Trust Administration

Conservatorship
Family Care Planning 
Webinars / Workshops… and more

Helping you help those you love!

808-625-3782   |  info@thecaregiverfoundation.org
www.thecaregiverfoundation.org

Open the Door to Real Communication
by Generations Magazine Staff

Interview: Annette Pang,  
Life Coach and Founder,  
Caring Manoa Licensed 
Adult Residential Care 
Homes 

What does a life coach do? A life coach helps 
clients to reach their personal and business goals 
by guiding them through self-doubt. Coaching can 
provide methods for self-education and transfor-
mation. It’s thrilling to see their “aha” moments 
and confidence after taking committed and mea-
sured action. Some focus on family relationships.

When’s the best time to contact a life coach? 
The sooner the better. A coach can provides tips, 
skills and shortcuts so a client is prepared ahead 
of time, before challenges come up. For example, 
the best time to learn how to swim is before you 
dive in, not while you are drowning in choppy 
waves. By lessening worries, anxiety and sleepless 
nights, you’ll feel more calm and capable.

What advice do you have for children dealing 
with aging parents? Children must remember 
that their parents may feel crushed when their 
bodies change. Kindly forgive them for whatever 
they may say or do. Don’t react in defense. Watch 
them soften when you speak to them with love.

What advice would you give to aging parents 
who have children as caregivers? Allow your 
children to blossom into their new caregiver roles. 
Instead of being demanding, be gracious as they 
learn how to feed or bathe you. As you love them 
unconditionally, welcome their best efforts and 
thank them with your smiles. Your children only 
want to honor and help you with their own par-
ticular ways and personalities.

What is the best way to communicate with 
seniors who may be causing stress? Everyone 
has a sweet spot, but it can be soured by commu-
nication that uses hurtful words. ASK Presetting 
is a communication method that helps you talk 
openly, without walking on eggshells. It preserves 
the peace and calms the nerves.

ASK Presetting is a precise communication 
method that involves pre-framing and rehearsing 
questions, comments, words and tones to avoid 
emotional discord. When presetting tough topics 
with your parents, for example, appeal to their 
sweet side; don’t focus on right or wrong.

Aim to walk in his or her shoes to understand 
their thoughts and feelings rather than force-feed-
ing your ideas. You will feel wonderful when you 
open your heart and be more collaborative.

As individuals age, they may review their re-
grets. What’s the best way to deal with those? 
Cemetery headstones are wet with tears from sons 
and daughters who did not have good relation-
ships with their parents. So it is important to say 
what needs to be said while parents are still able 
to hear and understand your words. 

For seniors, highlighting the bright spots in their 
lives will liberate and shift their would-be re-
morse into self-compassion and empathy. Why 
not focus on the good times and accomplish-
ments, since the past cannot be changed?

What important advice would you give young 
adults about their future? Unsettled feelings 
that aren’t addressed can lead to splintered fami-
lies: siblings stop speaking, parents and children 
become estranged, and marriages end in divorce. 
Communication is the key. To reverse this spiral, 
keep the porch light on by presetting words before 
conversations misfire. This simple and reliable 
communication strategy can mend rifts, and bring 
you tremendous joy and euphoria that can save 
your family.  n
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GENERATIONS RADIO PODCAST
OLDIES 101.1FM  |  SUNDAYS, 8–9 am

Online: HAWAIISTREAM.FM
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GM BROWN BAG  
LUNCH WEBINAR

on Zoom: OCT 20, NOV 17, DEC 15
11:30 am –1pm  |  see pg. 9 for details

COMPLETE SENIOR RESOURCES AT  
WWW.GENERATIONS808.COM

SENIOR COMMUNITY
N O T I C E B O A R D

Happ Holidays
Peace in the Ne Year&

'Tis the season to be grateful— 
for friendship, family & our ku–puna.

From all of us at Generations Magazine, 
we wish each of you—our loyal partners 

and dedicated readers...

With our newly revised production schedule, look out for our next magazine issue in January 2022! 
And keep an eye out for the return of Aging in Place workshops in the Spring.

For the past 20-plus years at midnight 
on the 23rd of December, a gath-
ering of veterans has taken place 

near the Capitol, by the memorial 
for our Korean and Vietnam brethren. 
The group includes men and women 
who have served in various campaigns. 
It is a big crowd.

There is usually some coffee, water and a 
snack or two. Mostly, it is a gathering to check in 
and renew “welcome home” greetings. It is also a 
time to notice who is not in attendance.

Our voices are softer and our hearing isn’t 
quite 100 percent, so the words of those leading 
prayers or the roll call of our missing companions 
becomes more personal as we lean in and turn up 
hearing aids. 

Our midnight gathering leads into the 24th of 

Veterans to Gather for Memorial Celebration 
by Ron Lockwood, Commander, VFW Department of Hawai‘i

December in Hawai‘i and Christmas 
Day in Vietnam. 

Many recall our Christmas in Viet-
nam — where we were, who we were 
with, whether the cease fire remained 
intact that day and what was for dinner 

(hot chow, and if Santa was generous, 
one or two bottles of beer).

COVID-19 had us cancel the 2020 event. 
Sadly, four of us will not be at the 2021 celebra-
tion. Please join us in remembrance on Dec. 23  
at midnight at the Hawai‘i State Capitol Korea-
Vietnam Veterans Memorial.  n

VFW DEPARTMENT OF HAWAII
438 Hobron Lane, Ste. 407, Honolulu, HI 96815 
808-946-7250  | adj@vfw-dept-hi.org 
www.vfw-dept-hi.org/

The Hawaii Pacific Gerontological Society 
will honor Emmet White at its virtual fund-
raiser on Nov. 4. His service and dedication 

to so many families, and his professional career 
serving kūpuna through the Arcadia Family of 
Companies, Hawaii Long Term Care Association, 
Hawaii Healthcare Association and the Central 
Union Church are legendary.

After 23 years of service, Emmet retired as 
president and CEO from Arcadia. He chaired the 
Hawaii Long Term Care Association, now reunited 
with the Healthcare Association of Hawaii, and 
also served on the State Health Coordinating 
Council for the State Health, Planning & Develop-
ment Agency. Emmet was also a member of the 
Oahu Workforce Development Board.  

A retired Army Reserve colonel, Emmet served 
as an ombudsman for the Department of Defense 

Employer Support of 
the Guard and Re-
serve Program. Prior 
to joining Arcadia, 
Emmet practiced law 
in Honolulu for 23 
years and was appointed to the Court Annexed 
Arbitration Program in its early years. During that 
time he also served Central Union Church as mod-
erator, trustee and deacon, as a member of the 
church’s Arcadia Committee, and then as a mem-
ber and chair of Arcadia’s governing board.  n

Honoring Emmet White
by Kathy Wyatt, HPGS Fundraising Chair

HAWAII PACIFIC GERONTOLOGICAL SOCIETY (501(c) 3 nonprofit)

P.O. Box 3714, Honolulu, HI 96812 
Sherry Goya, HPGS Executive Director 
808-722-8487  |  sgoyallc@aol.com 
www.hpgs.org

LISTEN to KORL OLDIES 101.1FM
SUNDAYS, 8–9am

As Hawai‘i’s 65-and-older population continue to grow, the state is urging 
kūpuna and their families to prepare for home and community-based care. 
Join Percy for an informative hour of radio with guest advisors and profes-
sionals from financial, legal and caregiving businesses, and government 
agency programs, and hear from outstanding seniors for insights on aging. 

A weekly series on aging and senior issues 
with Percy Ihara, Publisher of Generations Magazine

Visit Generations808.com for a podcast replay of the radio broadcast.

Sponsored by

R A D I O  P O D C A S T
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As an adult daughter, do you  
  ever feel like a little girl  
    when conversations with 

your mother end in misfires, 
teary rants or silence? You’re not 
alone — it happens this way for 
43.5 percent of us. However, there’s 
hope. By using ASK Presetting, you 
can stop walking on eggshells.

ASK Presetting is a precise communication 
method that involves pre-framing and rehearsing 
questions, comments, words and tones to avoid 
emotional collateral damage. When presetting 
tough topics with your mother, for example, ap-
peal to her sweet side; don’t make her feel wrong. 

Using this method, you can head off hurtful 
words in as little as seven minutes and stop feel-
ing verbally attacked. Start by sprinkling your 

conversations with these two-word 
phrases: “I feel,” “I’m open,” “I’m 
confused,” and “Tell me more,” 
when your mother’s (or father’s 
and siblings’) words cause anxiety.

If you’re discussing tough and 
tender topics, but she keeps pin-
pointing your mistakes, you can 
calmly express yourself using this 

method without squabbling. And you won’t require 
years of therapy, either. Instead, you’ll be communi-
cated with her respectfully and with love.  n

ANNETTE PANG-LIFE COACH VILLAGE, LLC
2383 Beckwith St., Honolulu, HI 96822 
808-372-3478  |  ap@annettepang.com 
www.annettepang.com

Rev Up Your Mother-Daughter Relationship!
by Annette Pang, The Forever Family Communicator

Is your Medicare coverage still right for you?
Kaiser Permanente Senior Advantage Plan (HMO)
We can help answer your questions about Medicare 
and determine if you’re eligible to enroll in a Group or 
Individual Kaiser Permanente Medicare health plan. 
With Kaiser Permanente, you get:

A great value with a $0 annual deductible, $0 copays 
for preventive care, and a fixed annual limit on out-of-
pocket expenses.

Comprehensive health care with hospital, medical, 
and prescription drug coverage.

Your choice of available Kaiser Permanente doctors 
all welcome our Medicare health plan members.

Convenient ways to get care, including by phone, 
email, or video.1

For more information, call our Kaiser Permanente 
Medicare specialists, or attend one of our Kaiser 
Permanente virtual seminars.

Kaiser Permanente is an HMO plan with a Medicare contract. Enrollment in Kaiser Permanente depends 
on contract renewal. You must reside in the Kaiser Permanente Medicare health plan service area in 
which you enroll. For accommodations of persons with special needs at meetings, call 808-432-5915  
or TTY 711, Monday to Friday, 8 a.m. to 4 p.m. 

1 When appropriate and available. If you travel out of state, phone appointments and video visits may not 
be available due to state laws that may prevent doctors from providing care across state lines.  
Laws differ by state.

Kaiser Foundation Health Plan, Inc., 711 Kapiolani Blvd., Honolulu, HI 96813

H1230_KPHI20210623_M

If on Oahu 

please contact Brandy Ching  
at 808-291-7366 or  
808-432-5915 (TTY 711)  
mykpagent.org/brandyc

If on Maui or Hawaii Island 

please contact Dayna Inokuma  
at 808-633-1319 or  
808-432-5915 (TTY 711)  
mykpagent.org/daynai

HI_KP_Medicare_Ad_Print_7621.indd   1HI_KP_Medicare_Ad_Print_7621.indd   1 7/6/21   9:35 AM7/6/21   9:35 AM

Watch & Support 
All net proceeds raised from 

this event will benefit the 
nonprofit Filipino Veterans 

Recognition and Education 
Program    

For TV air times or to donate, 
visit MoveMeHawaii.org  

MAHALO to Our Event Sponsors* 

Dentons    Honolulu Painting    KTA Superstores
Carlito Caliboso     Art & Wendy Kuwahara

Les & Donna Hoshide   Susanna Cheung 

* Major sponsors as of 8/23/21 

Faces of Courage: 
Untold Stories of WWII Filipino Veterans 

The compelling story of the contributions of 
Filipino veterans during WWII, and the  

injustices they faced and continue to face. 
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An alternative choice for professionals 

and individuals seeking fiduciary 

services for trust administration, estate 

settlement and conservatorships.   

Call us today, (808) 777-4200.

Value, Integrity, 
Experience

3615 Harding Avenue, Suite 309  •  Honolulu, HI 96816

(808) 777-4200  •  kholt@hifiduciaryservices.com

www.HawaiiFiduciaryServices.com

KELA HOLT, CTFA
Principal

Current Medicare Card

NEW Medicare Card

IF YOU HAVE MEDICARE QUESTIONS...
WE HAVE ANSWERS!

� Are you new to Medicare?
� Unsure how health

insurance will work?
� Receiving Medicare &

� Thinking about retiring?
� Recently moved?
� Paying too much for your

prescriptions?

MARGARET WONG 
Copeland Insurance Group 
1360 S. Beretania St. STE 209 
Honolulu, HI 96814

808-591-4877  Monday - Friday | 8am - 4pm

Calling the number above will direct you to a licensed sales agent. There is no obligation to enroll!

Medicaid?
You may be eligible for a Special Enrollment Period for 

a plan that may have richer benefits than you have!

If you have a birthday this month, visit our office on 
FRIDAYS BETWEEN 9AM – NOON 

and receive a complimentary birthday treat! 
Stop by anytime and we will laminate your Medicare card.

Medicare Annual Enrollment is October 15th-December 7th.
Contact me to schedule a No Obligation/No cost Review for 2022. 

DON’T BE TRICKED OUT OF YOUR MONEY!

808-586-7281  •  1-800-296-9422 
info@smphawaii.org
www.smphawaii.org

 PREVENT…
Healthcare fraud or scams

DETECT…
Billing errors or fraudulent charges

REPORT…
Suspicious activity to 

Senior Medicare Patrol Hawaii

This project was supported by a grant from the U.S. 
Administration for Community Living (ACL). Grantees 
are encouraged to express freely their findings and 
conclusions. Points of view or opinions do not, 
therefore, necessarily represent official ACL policy.
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Lei Day, May 1, is dedicated to the Hawaiian 
tradition of making and giving lei. But some may 
not know the the tradition entails much more 
than the officially dedicated day. The traditions 
that surround lei make them appropriate for many 
occasions. Hawaiian tradition also offers particu-
lar lei for celebrations and seasonal events.

Giving a lei symbolizes friendship, love, respect 
and honor. It is a gift for greeting someone warm-
ly. It represents the spirit of aloha. Its beauty and 
meaning flow from the heart of the giver.

A Hawaiian Tradition

The tradition of adorning themselves with 
wreaths of local vines and flowers to honor 
their gods came to Hawai‘i with the Polynesians 
who settled here long ago. They brought with 
them many of the plants they needed for daily 
life — plants for medicinal use, plants for food and 
plants that they brought for their sweet scent for 
use as a personal embellishment. 

In their new island home, lei came to signify 
royalty, rank, status and wealth. The geography of 
the area, the religion of its people and the tradi-
tion of the hula were all associated with the lei 
they wore. As time passed, they developed their 
own unique culture and traditions.

The new Native Hawaiians found many other 
items, including hala and maile, that could be 
fashioned into adornments. In Old Hawai‘i, lei 
were created with the lush flowers, vines and 

leaf stems of every kind from every island — even 
seaweed from the rich Hawaiian waters. Lei were 
also made with ivory, bone, seeds, kukui nuts, 
hair, teeth, shells and feathers. 

The pupu lei was made from shells and the hulu 
manu lei was made from feathers. Niho palaoa lei 
were made of the bones of the walrus and whale 
held together by human hair, which were passed 
down through generations. 

Other plants and materials were introduced 
later, such as the carnation, orchid and plumeria. 

Lei and Hula 

What Kapono Kamaunu knows about lei and 
Hawaiian culture, he didn’t learn growing up. He 
was raised on O‘ahu, where his childhood activi-
ties and interests mostly revolved around Waikīkī 
Beach and sports. When he moved to Maui in 
1993, he met Kumu Hula Keli‘i Tau‘ā, a teacher 
at Baldwin High School. As a freshman, he not 
only learned about hula and chanting, but other 
aspects of the Hawaiian culture, as well.

Kapono and his wife, Priscilla, became kumu 
hula 10 years later, offering training for hālau 
hula on Zoom since the pandemic began. They 
own and run a home-based hula implement-mak-
ing business called “Na Kani O Hula.” Kapono 
works as a cultural advisor at the Fairmont Keala-
ni and performs at the Old Lāhainā Lū‘au, as well.

“Through hula, we learned about lei-making, 
Hawaiian history and culture,” he says.

In Hawai‘i, any occasion can be made more spe-
cial by the giving of a lei. Whether it’s for love, 
a celebration or to honor someone, you can 

choose the one that symbolizes the sentiment 
you want to convey or select the one that suits 
your taste. All represent the rich heritage of the lei.

by Debra Lordan, GM Associate Editor
Photography by Brian Suda
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In Old Hawai‘i, the major types of lei were each 
related to different spirits and used for different 
reasons. Many were related to Hawaiian myths 
and religious customs, Kapono says. 

“It goes back to hula,” says Kapono. “For most 
of the year, the lives of the Hawaiian people were 
strictly governed by a set of laws called ‘kapu.’ 
Everything they did was directed by these kapu,  
including hula. But during the Makahiki season  
(October or November through February or March),  
the ancient Hawaiian New Year festival in honor 
of Lono, many kapu were suspended. This time of 
year,  kane (men) were allowed to perform hula on 
heiau, traditional religious temples. Makahiki was 
a time of peace, gathering and hula performances 
without restriction. For ceremonial purposes, hula 
dancers would wear lei.”

Traditionally, hula dancers wear specific lei to 
reflect the dance they are performing, especially in 
a competition setting. Dancers tie in the story —  
the chant or mo‘ōlelo — its setting and the flowers, 
ferns and other materials found in the location 
relevant to the story, says Kapono. 

“In hula, we say kinolau — the divine is every-
where, and everything is the divine. It is the phys-
ical embodiment of the many Hawaiian gods and 
goddesses.” 

“After asking permission from Laka first, hula 
dancers would gather ferns, such as palapalai, 

illness. The ill person or a kahuna would then 
pray to Kanaloa. When prayers were completed,  
the wearer of the lei would fully immerse him 
or herself in the ocean. In time, the lei would be 
swept into the sea as an offering to Kanaloa, in 
hopes of cleansing the wearer of the aliment. 

Lei Traditions of Yesterday and Today

By fusing their island lifestyle with their sacred 
rituals and the natural elements around them, 
Hawaiians created lei that began to be worn for 
virtually every occasion by both commoners  
(maka‘ainānā) and chiefs (ali‘i) alike.

“Today, lei are used for an array of occasions 
and it is widely accepted throughout Hawai‘i Nei 
that any type of lei can be worn by anyone and 
everyone,” says Kapono. “One thing that hasn’t 
changed is that the giving of a lei symbolizes  
giving your mana to someone else.” 

Mana is a supernatural force that may be as-
cribed to persons, spirits or inanimate objects.  
It may be good or evil; beneficial or dangerous.

“When we are making lei, we want to ensure 
that we are putting the best of our spiritual energy 
into the lei,” says Kapono, “so when we give it to 
someone, we are giving them good energy, con-
nection and love. Lei are the quintessential sym-
bol of love; of aloha.”

laua‘e ferns and maile, for their adornments in 
ceremonial performances and other practices as 
well,” says Kapono. “The gathered vines, leaves 
or flowers were placed on the kuahu hula (hula 
altar) dedicated to Laka.”

“Whatever is in the song, we aim for the closest 
possible representation.”

“For example, Pele and her sister Hi‘iaka are 
represented by the red flowers of the ‘ohi‘a lehua 
brought to the islands by the Polynesians settlers. 
So when you do a dance about Pele, you would 
wear a haku (braided) lei or a lei po‘o made of 
‘ohi‘a lehua, as well as a lei a‘i (a neck lei).”

Traditional Meanings and Uses of Lei

One of the most popular of all the lei varieties 
was the maile lei, made from a leaf-covered vine 
with a sweet and spicy scent. This vine was worn 
around the neck, draping freely down to the waist. 
The maile lei was related to the spirit of the hula 
dance and represented Laka, the goddess of hula, 
as well as other sacred spirits.

For chieftains and members of royalty, the ilima 
was preferred. The full, lush lei was made from 
hundreds of delicate orange blossoms.

The ti plant has a long tradition of being planted 
outside homes to keep evil spirits away. Ti stalks 
were used to proclaim peace and to call a truce. A 
lei was made by tying ti leaves together. The open 
lei was worn by physicians and priests.

Limu kala, a type of seaweed, was gathered and 
used in many different ways — for religious pur-
poses, as medicine, for consumption or as a lei. 
Traditionally, limu kala was gathering, fashioned 
into a lei and worn by a person suffering from an 

The type of flower made into a lei and gifted to 
a loved one has more to do with personal prefer-
ence and seasonal availability than symbolism, 
says Kapono.

Although the lei of today are much like those 
worn in Old Hawai‘i when the first Polynesians 
settled the islands, their meaning and presenta-
tion has changed over the years. 

Lei in Old Hawai‘i symbolized the status of the 
wearer and were presented by bowing and hold-
ing out the lei for the recipient to take.  

“Traditionally, it was disrespectful to drape a 
lei over a person’s head, particularly when that 
someone was royalty,” says Kapono. “You do not 
want someone to interfere with your connection 
to Akua by having them cut off your mana.” This 
presentation method gave the recipient the option 
of taking it and putting it on themselves, giving 
it away, putting it on an altar or taking it to the 
ocean. “Because, just as lei are made and present-
ed with love, they can also have bad intentions.”

Around the 1840s, when Steamer Days or Boat 
Days began at Aloha Tower and Honolulu Harbor, 
visitors were greeted with armloads of lei. It may 
have been at this time that lei began to be placed 
over the heads of those arriving or departing,  ac-
companied by a kiss on the cheek. That particular 
tradition came to a halt with the arrival of jet planes 

(Left) Kapono 
Kamaunu learned 
about Hawaiian 
culture, hula, 
chanting and more 
from Kumu Hula 
Keli‘i Tau‘ā. 

(Right) Kapono 
and his wife 
Priscilla own and 
run a home-based 
hula implement-
making business.

(Left) For centuries, lei made from the fragrant leaves of maile have been used to communicate love, respect, 
blessing, enduring devotion, reverence, friendship and a desire for peace. (Center) A lei po‘o is any lei that is worn 
around the head. What is often referred to as a haku lei is actually a lei po‘o crafted in the haku style. (Right) 
Adorned with a bounty of colorful lei, the regal pa‘u riders and their horses are the highlight of every parade.

Photos courtesy of Hide Yoshikawa

Photos courtesy of Kapono Kamaunu
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A Family Tradition: Love From the Lei-Sellers

“That is what we have to offer in this pandem-
ic — love. I know that when people receive lei, 
they feel the love we put into them,” says Ku‘ulei 
Ka‘ae, who makes and sells lei from her stand 
near Daniel K. Inouye International Airport. “I 
don’t think a lot of people realize what a lei can 
do for a person. The type of lei you give is a per-
sonal choice. Whether it is pikake, plumeria, gin-
ger, pakalana or double tuberose, the giver must 
love the flower as it is a symbol and extension of 
their love for the recipient.”

Ku‘ulei’s family began selling lei four genera-
tions ago, beginning with her great-grandparents. 
They sold in different locations, such as China-
town and Aloha Tower. Their daughter, Sophia 
Ventura, Ku‘ulei’s grandmother, had a 1932 Ford 
truck that her husband equipped with hooks 
for displaying the lei. She also sold lei at Fort 
DeRussy — the only lei seller there. She was later 
invited to set up shop near the access road of the 
then Aeronautics Aviation Airport.

Ku‘ulei was around 9 when the stands moved 
to Lagoon Drive in 1963. “My mother and I were 
the first ones to open our doors in this new build-
ing.” In the early 1990s, they were relocated to 
the concrete building they now occupy.

The women selling lei at this location are de-
scendants of the original Native Hawaiian airport 
lei sellers. Since Ku‘ulei is the only daughter in 
her family, her mother gave her Pua Melia, the 
Airport Lei Stand she operates to this day.

in the 1950s. To accom-
modate visitors, Daniel K. 
Inouye International Air-
port’s lei stands are located 
in the area.

Although most island-
ers believe that anyone 
can wear any type of lei 
for any occasion, Hawai-
ian tradition dictates the 
use of specific lei that are 
symbolic of the occasion, 
related to the season and 
dependent on the time 
of year the flower is in 
bloom. Worn at other 
times, it can bring the 
wearer bad luck.

For example, a lei made from the yellow, or-
ange and red keys of the pineapple-like hala fruit 
interlaced with maile leaf or laua‘e fern can be 
worn at the beginning of Makahiki season, the 
Hawaiian New Year. Worn at this time, the hala 
lei invites good luck, pushes bad luck aside and 
prompts the wearer to forgive past grudges. How-
ever, worn at other times of the year, it can bring 
the wearer bad luck. The lei is associated with 
death and is often worn at funerals.

Although there is significant meaning associat-
ed with the giving of a lei, it is open to different 
interpretations by the maker, seller, giver or re-
cipient. But it may be wise to be aware of certain 
traditional details.

“Some people still believe that it is inappropri-
ate to give a pregnant woman a closed lei,” says 
Kapono. “An open lei may be given, as it symbol-
izes that the baby will be unencumbered and 
unharmed by the umbilical cord, ensuring it will 
not be tangled around its neck in the womb.”

Lei are often referenced as being created in a 
circle to symbolize love and the family circle. “Lei, 
like many of our nā mea Hawai‘i (Hawaiian arts), 
have grown and evolved into priceless artifacts 
that are shared around the world. Whether it’s 
an heirloom feather lei, a lei pupu that is passed 
down from generation to generation, or lei made 
from fragrant flowers and beautiful ferns, the joy 
of gifting and receiving a lei filled with the aloha 
spirit can brighten anyone’s day — even during the 
darkest of times.”

“The only time I ever got a lei growing up was 
when my mom brought home a plumeria lei for 
May Day. I wondered, why a plumeria? I asked 
my mom why I couldn’t have a double carnation 
lei or pikake. She said, ‘Because the plumeria 
is the most beautiful flower. One day you will 
understand.’ The point was, when you get a lei, 
it is from the heart. It is aloha; it is love. When 
you are younger, you don’t really understand the 
depth and meaning.”

“Then when I was in ninth grade, she brought 
me a double carnation. I was so thrilled! When 
I went to school, I put it on. I took it off about a 
half-hour later and gave it to a friend because I 
realized it didn’t mean anything to me. It wasn’t 
from my mother’s heart. She only got it for me 
because I asked for it. Oh how I wished I had that 
plumeria lei — it meant the world to me! I realized 
what my mother was saying. The most beautiful 
lei comes from the heart.”

“I will wear your love as a lei,” Ku‘ulei recited 
in Hawaiian.”

Hawai‘i’s lei have become revered all over the 
world for their beauty and fragrance. 

“Today, many lei or hula practitioners teach 
the traditional art and practices of lei, continuing 
to strengthen our heritage through our younger 
generation, visitors and practitioners abroad so 
we can wrap a lei of peace and aloha around the 
entire world,” says Kapono.  n

Ku‘ulei Ka‘ae makes and sells lei from Pua Melia, her stand near Daniel K. Inouye International Airport. 
Ku‘ulei’s family began selling lei four generations ago, beginning with her great-grandparents. The other 
women selling lei here are also descendants of the original Native Hawaiian airport lei sellers.

Various Lei-Making Styles

Kui: This most common style is made by 
piercing and stringing flowers, 
nuts and other materials. Mate-
rials are strung together using 
a  long lei needle, usually at 
least eight inches or longer. 
Many different types of 
flowers can be used, but the 
most popular in Hawai‘i are 
plumeria and orchid.

Hili: This braided lei form uses 
just one material throughout. 
It was often made by braid-
ing together at least three 
strands of ferns or vines.

Hipu‘u: This knotted form of 
lei is made in much the same 
way as a daisy chain. Each stem 
is knotted together and the next 
stem is then strung through the 
knot to make the chain.

Haku: While a haku lei is 
often the go-to term for a lei 
made into a head wreath, 
the word “haku” actually 
just means to craft a lei that is 
woven or braided with the tips of 
ferns sticking out. 

However, if you go to a store 
and ask for a haku lei, you 
will usually get flowers or 
leaves that are woven togeth-
er to wear around your head.

Hilo/Hilu: Often made with 
ti leaves, hilo lei are crafted like 
a rope. The ti leaves are softened 
by using the heat of your hand 
(a microwave or iron will also 
work). Or you can put the 
leaves in the freezer over-
night. The ti leaves are then 
twisted together to fashion 
a lei that can be either open 
ended or worn as a circle around 
your neck, head, wrists or ankles. 
Making a hilo lei can be quite messy since 
the leaves produce a sticky green liquid as 
they are being twisted.

Hilo/Hilu

Kui

Hipu‘u

Haku

Hili
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Our St. Francis Healthcare System team 
considers it a privilege to carry on the 
legacy of caring and compassion that 

began with Saint Marianne Cope 
and the Sisters of St. Francis.  

Our team of physicians, nurses, social 
workers, spiritual care advisors, adult day 

care staff, preschool staff, support staff 
and volunteers is dedicated to 

caring for Hawaii’s families.

  Contact us to learn more about services 
that can help you and your family.

Caring for
Hawaii’s Families

Live Every Moment

 (808) 547-6500 
info@stfrancishawaii.org

stfrancishawaii.org

Diam

SENIOR LIVING OPTIONS
CARING FOR MOM? TOP TIPS TO HELP CARE FOR MOM

• Are you concerned about mom living alone?
• Are you seeking help with how to handle mom's care?
• What are the Top 5 conversation our family should have with mom?
• At what point should the family make a decision if mom doesn't?
• How do we plan for the inevitable?

Learn the answers to these questions

808.291.9733

CONTACT US, IF YOU
WISH TO LEARN MORE 

 The Ihara Team of Keller Williams Honolulu RB-21303 | 1347 Kapiolani Boulevard 3rd Floor, Honolulu, Hawaii 96814| Every Keller Williams office is independently owned and operated

2.0

Dan Ihara (RA)
RS-65892
808-256-7873
dani@iharateam.com

Julie Ihara (RA)
RS-67440
808-754-2225
juliei@iharateam.com

iharateamhawaii.kw.com

FOR A FREE STRATEGY
CONSULATION, YOU MAY

CONTACT US AT
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Your oral health directly impacts 
your overall health, which is 
why seeing a dentist is just as 

important as seeing your primary care 
physician. Your dentist can determine 
if you will come across issues such as 
gum disease, which may impact your 
quality of life and even raise your risk for 
systemic disease in your later years.

Gum disease, or periodontal disease, is an 
inflammation of the gums due to plaque and 
bacteria buildup. When plaque isn’t removed, it 
hardens into tartar and produces toxins that break 
down the gum tissue, causing them to pull away 
from your teeth and form pockets that fill with 
bacteria. Without a solid routine that includes 
brushing twice a day, flossing daily and visiting a 
dentist for an exam and cleaning twice annually, 
this condition can increase your risk for heart dis-

ease, diabetes and Alzheimer’s disease. 

Studies show those who develop 
gum disease early in life are four times 
more likely to develop Alzheimer’s 
disease or dementia. The type of 

bacteria that cause gum disease can 
destroy brain neurons, a hallmark feature 

of Alzheimer’s. Your dentist can help target 
gum disease and may increase your cleanings 
throughout the year to prevent plaque and bacte-
ria buildup, lowering your risk of disease. 

Find a dentist near you and schedule an ap-
pointment today to live well and smile more.  n

HAWAII DENTAL SERVICE 
Kahala Howser, Wellness & Events Manager  
808-521-1431  |  khowser@hawaiidentalservice.com 
www.HawaiiDentalService.com

See Your Dentist to Reduce Alzheimer’s Risk
by Kahala Howser, Wellness & Events Manager

Change continues at each phase of 
life and is not always easy. That 
is why changes like retirement, 

new living arrangements, health di-
agnoses, and the loss of close friends 
or a spouse can leave kūpuna feeling 
vulnerable and insecure. Whether you 
are in a season of change or helping 
an older loved one navigate new circum-
stances, there are practical steps you can take 
to make change a positive process.

■ Reinforce with love. We all want our kūpuna 
to be safe and sound. Support and empathize 
with them by reassuring them that current chang-
es are being made to benefit their wellbeing —  
not to take away their independence.

■ Have a plan. Adequate planning and a specific 
timeline give your kūpuna the opportunity to adapt  

to these changes at a comfortable pace. 
A sensible plan facilitates a much 
smoother transition.

■ Communication is key. Involve 
your kūpuna in the conversation. 
Explain your concerns and let them 

to do the same. Giving your kūpuna a 
platform for expressing themselves will 

help build a stronger foundation in order 
to address the need for change.  

Change is tough and emotions may run high. 
But leading with love, having a plan and being 
communicative will help facilitate this process.  n

HOME CARE BY ALTRES MEDICAL
808-591-4930  |  homecare@altres.com 
www.altreshomecare.com

3 Steps to Help Kūpuna Cope With Change
by Kristina Wong, Care Manager at Home Care by ALTRES Medical

This project was supported, in part by grant number 90SAPG0071, from the U.S. Administration for Community Living, Department of Health and 
Human Services, Washington, D.C. 20201. Grantees undertaking projects under government sponsorship are encouraged to express freely their findings 

and conclusions. Points of view or opinions do not, therefore, necessarily represent official Administration for Community Living policy. 

Hawaii SHIP’s certified counselors 
can help you decide which plan best 

meets your healthcare needs 

Hawaii State Department of Health, Executive Office on Aging 
250 S. Hotel Street Ste 406 - Honolulu HI 96813

MEDICARE OPEN ENROLLMENT PERIOD  MEDICARE OPEN ENROLLMENT PERIOD  
OCT 15TH THRU DEC 7THOCT 15TH THRU DEC 7TH

F R E E
L O C A L
U N B I A S E D

M E D I C A R E

H E L P

808.586.7299 
1.888.875.9229 
hawaiiship.org

Contact us toContact us today!day!

Powerful Family Rela  onships
Conscious and Compassionate Leaders

“Anne  e’s progressive plan helped 
me to dig deep within myself and 
learn tools to enhance rapport 
with my mother, father and others 
especially during predictable aging.  
Her coaching is far reaching, 
and drama  c, and her dedica  on and 
commitment to helping families has 
empowered me to understand 
I must be an agent for change, and 
now there’s no turning back!”
     - Michele Sugihara, Honolulu

Anne  e Pang is a Life Coach and Owner of 
Caring Manoa, Licensed Adult Residen  al Care 
Homes ARCH II for 20 years.

Please call Todd Pang, President, 808-779-8871. 
We Look Forward To Mee  ng You!  

REGISTER:  anne  epang.com for a complimentary Webinar: 

For every daughter who wants be  er rela  onships
REVEALED:  THE BALI SECRET  & 2 Word Phrases 

to make your family happy and proud!

  Estate Planning
  Trust Administration 
  Special Needs Planning
  Estate Litigation

Providing Peace 
of Mind Through 
Thoughtful Planning

EST8PLANNING COUNSEL LLLC   |   201 MERCHANT ST., SUITE 1800   |   HONOLULU, HI 96813   |   (808) 587-8227   |   EST8PLANNING.COM
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Alzheimer’s, the most common cause  
  of dementia, is a disease of the  
    brain that leads to loss of mem-

ory and function due to damaged and 
dying brain cells. The early symptoms 
include forgetfulness, lack of focus, 
trouble with decision-making, confusion 
and poor judgement.

Currently, doctors can only provide ways to 
help delay its progression and severity. But recent 
research has shown a few ways to prevent demen-
tia. Aside from maintaining a daily exercise re-
gime, healthy blood pressure, and healthy dietary 
fat and sugar levels, two additional measures can 
be used to help prevent the disease.

As much as possible, avoid chronic emotional 
distress, which can trigger dementia symptoms. 
Toxic levels of stress have been shown to shrink 
the hippocampus, where memories are stored. 

Keep your brain busy and stimulat-
ed — in line with the “use it or lose it” 
adage. One must continually engage in 
and practice an ability or risk losing it. 
That applies to mental activity as well. 
A study revealed strong evidence that 

retiring early can speed up the onset 
of dementia, but showed a significant 

decrease in the risk of developing dementia 
with retirement at an older age. For example, 
there was a 14 percent reduction in Alzheimer’s in 
workers who retired at 65 over those who retired 
at 60 . There is no cure, yet, so the best treatment 
is to avoid stress and stay active.  n

OHANA PACIFIC MEDICAL LLC
428 Kawaihae St., #148, Honolulu, HI 96825 
808-930-9858  |  opm@ohanapacific.org  
www.ohanapacificmedical.org

Stress is Linked to Alzheimer’s Dementia
by Dr. Chris Dubuque, DO, FACP Internal Medicine, Ohana Pacific Medical

Mention posture and everyone sits or stands 
straighter. But are you truly aligned? Most 
people have some type of asymmetry and 

don’t even know it. It’s impossible to correct an 
imbalance you aren’t aware of.

Properly aligned spine and joints, and function-
ally balanced muscles allow your body to move 
with optimum efficiency and minimize the risk of 
injury or permanent structural damage. Achieving 
this state requires self-awareness. 

How do you find your neutral? Start by stand-
ing in front of a mirror. Check if your shoulders 
are the same height. Are your thumbs pointing to-
wards the mirror or do you see the backs of your 
hands? Is one hip higher than the other? Are your 
knees and ankles straight, or caving in or bowing 
out? Are you leaning forward or backward? Do 
you lock your knees?

GYMGUYZ Urban Honolulu 
Home Personal Training & Mobile Fitness
808-638-2525 
gymguyzurbanhonolulu@gymguyz.com 
www.gymguyz.com

Better Posture, Better Health
by Debbie Kim Morikawa, GYMGUYZ Owner

Close your eyes, move 
around and realign yourself. 
Open your eyes. If you’re still 
crooked, keep trying with 
your eyes shut until you have 
achieved proper alignment.

Awareness is just the 
first step; next is exercise — 
stretching tight muscles and strengthening pos-
tural muscles to keep you aligned. Repetition is 
the key to developing habits that lead to improved 
balance, function and health.  n

“Committed to helping meet the needs of our elderly 
and their caregivers in the communities we serve.” 
Our mission is to promote positive aging through community 
education programs, caregiver support and adult day care.  
Play, learn and socialize at the Adult Day Care in Aiea, starting 
at $75 per day. Free 4-hour trial (pre-admission physical and 
assessment required prior to free trial). Mon-Fri 6am-6pm,  
Sat-Sun 8am-5pm. New full-time clients receive a 15% 
discount for first two months. 
For more information on our programs, please call Kathy Wyatt 
at (808) 292-4665. NOW OPEN WEEKENDS!  
TUITION ASSISTANCE AVAILABLE! 

98-1247 KAAHUMANU ST., SUITE 207  |  AIEA, HI 96701
98-939 MOANALUA RD.  |  AIEA, HI 96701

WWW.HALEHAUOLIHAWAII.ORG

We are excited to announce a second 
location is now open for your convenience.  
HALE HAU‘OLI HAWAI‘I II  
at St. Timothy’s Episcopal Church  
in the newly renovated Sumida Hall.  
98-939 Moanalua Road, Aiea, HI 96701 
For more information, call (808) 798-8706 

Captain Cook Coin Company is one of Hawaii’s most  
respected coin dealers. Owner, Craig Watanabe has  

over 60 yrs. experience in buying and selling coins, currency 
and other collectibles.  Give Craig a call or go online now!

We buy & sell collectibles:

• Coins & Currency
• Vintage Jewelry

• Tokens & Medals
• Hawaiiana

ANA Life Member  |  Authorized PCGS, NGC, ANACS &  
CAC Dealer  |  ICTA Charter Member

808-531-2702    captaincookcoin.com

Captain Cook
Coin Company 

O F  H O N O L U L U

Collections  
and Estates 
sought!

739 Leihano Street · Kapolei, Hawaii 96707  |  IlimaAtLeihano.com  |  Facebook.com/IlimaSeniors S E N I O R  L I V I N GS E N I O R  L I V I N G

THE PLACE TO FIND 
PEACE OF MIND

Call 808.674.8022 for more
info and to schedule a safe, 
socially-distanced tour!

At 'Ilima at Leihano, safety and security is an integral part of our wellness philosophy -
something we practice every day. As the only senior living community of its kind in West 
O’ahu, ‘Ilima at Leihano fosters independence and a feeling of ‘ohana that provides a sense 
of community and peace of mind, so residents can truly enjoy their next journey in life.

Our community is truly unique in so many ways:
· We are the only company that does surveillance testing on a weekly basis
· Large apartments most with large private lanais
· Walkable community with lots of green open space
· 99.5% of our community is fully vaccinated
· In-person guest visitation is allowed with safety measures in place
· Continued weekly surveillance testing and moving safety protocols
· High-quality lifestyle with socially distanced programs and activities
· Offering Independent Living, Assisted Living and Memory Care
· Most of all, peace of mind for you and your family

IAL Peace of Mind ad GM 8.125 x 5.5 Oct_Nov 2021.indd   1IAL Peace of Mind ad GM 8.125 x 5.5 Oct_Nov 2021.indd   1 8/9/2021   6:05:21 PM8/9/2021   6:05:21 PM
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Serving Hawaii’s Seniors for over 25 years

Specializing in Dementia & Alzheimer’s Care

Call Jocelyn Ribao, Admissions Coordinator,

at (808) 800-4089 or j.ribao@mckaimuki.com

Two locations in Manoa & Kaimuki 

Visit manoacottage.com for more info

SCAN ME!

Helping you find the 
tools for your best life! 
Independence through Technology.
Nonprofit serving all Hawaiian Islands.

Assistive Technology Resource 
Centers of Hawaiʻi

atrc.org | 808-532-7112 | barbara@atrc.orgFR
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Do you ever feel faint or lose 
your balance? Are your 
legs unsteady or seem like 

they’ll give way? Would you feel 
safer using a walker or cane? 

If you answered yes to any of 
these questions, talk to your doc-
tor about preventing falls that can 
lead to serious injury. Meanwhile, 
consider these other ways you can 
help fall-proof your life.

■ Get rid of clutter. It’s a good 
idea to remove cords, crowded furniture, slippery 
rugs and anything you can trip over at home. 
Good lighting is essential. Consider night lights 
for your bedroom, hallways and bathroom.

■ Wear it wisely. Replace slippery shoes with 
non-skid, safer alternatives. Avoid wearing long 
clothing, such as mu‘umu‘u or robes, and blan-
kets that could get caught under your feet.

■ Adjust your glasses. If your glasses (bifocals, 
transition lenses) make it difficult to perceive 
changes in elevation, such as stairs, curbs and 
driveways, make an eye doctor appointment.

■ Check your medications. Some medications 
may cause side effects that can lead to a fall. It’s 
important to regularly review your medications 
with your doctor. (Be sure to include all over-
the-counter medicines, supplements and herbal 
medications you take.)

■ Plan ahead. If possible, sign up for a medical 
alert system, or keep a portable or mobile phone 

nearby. Voice-activated devices 
such as smart watches and virtual 
assistants (Amazon Echo, Google 
Home) can also be used to call 
for help in a fall emergency. It’s a 
good idea to give a spare key to a 
family member or a friend, and to 
program their phone numbers in 
your phone.

■ If you fall and can’t get up... 
If you need help, try to make 
noise, shout, bang on something, 

call 911 or press your medical alert button. Move 
your legs, arms and lift your hips slightly to help 
prevent pressure sores from starting.

■ Improve balance with leg bends. Bend one 
knee so your foot comes up behind you and is 
level with your knee. Lower your foot to the floor. 
Repeat with the other leg. Hold on to a sturdy 
chair or wall. Be sure to talk to your doctor before 
doing this or any other exercise program.

■ Add strength to your core. Sit in a sturdy chair 
placed against a wall. Stand up without using 
your hands. If this is too hard, start by using a pil-
low on the chair until you get stronger. Repeat 10 
to 15 times, if possible. Again, talk to your doctor 
before doing this or any other exercise program.  n

KAISER FOUNDATION HEALTH PLAN, INC. 
711 Kapiolani Blvd., Honolulu, HI 96813 
808-432-5915 (TTY 711)  |  www.kp.org
This article contains health and wellness or prevention information.

Tips to Help Minimize the Risk of Falling
by Serena Lo, MD, Geriatrician, Kaiser Permanente Hawaii

Over 1 million homeowners age 6600+** have taken advantage of a 
reverse mortgage to enjoy a more fulfilling retirement lifestyle. 
Now might be a better time than ever for homeowners of  
high-value properties, like you, to join them—with a jumbo 
reverse mortgage from Reverse Mortgage Funding LLC.

THE REVERSE MORTGAGE 
REINVENTED

MORE FUNDS AVAILABLE
Designed specifically for higher-value homes to let you 
tap into more of your home equity—up to $4 million

IMPROVE CASH FLOW
Enjoy the “breathing room” created by getting rid 
of your mandatory monthly mortgage payment†

LOWER UPFRONT COSTS
If you’ve heard that reverse mortgages are too 
expensive, we think you’ll be pleasantly surprised

®

PERCY IHARA
Reverse Mortgage Specialist, NMLS ID #582944
808.234.3117 | pihara@reversefunding.com
reversefunding.com/percy-ihara
Branch NMLS #2104861
1585 Kapiolani Blvd., Ste. 1100, Honolulu, HI 96814

Historically low interest rate levels‡ can mean higher loan 
amounts are available to mortgage borrowers. 

Call now to speak with me at no cost or obligation.

*Not applicable in all states; some states may impose a higher age requirement. Visit www.reversefunding.com/equity-elite for details.
†As with any mortgage, you must meet your loan obligations, keeping current with property taxes, insurance, and maintenance.
‡Ultra-Low Interest Rates are Here to Stay: 2021 Central Bank Guide. Bloomberg, January 2021. https://www.bloomberg.com/news/articles/2021-01-05/ultra-low-interest-rates-here-to-stay-2021-central-bank-guide 
This material has not been reviewed, approved or issued by HUD, FHA or any government agency. The company is not affiliated with or acting on behalf of or at the direction of HUD/FHA or any other government agency.
Equity Elite Reverse Mortgage (“Equity Elite”) is Reverse Mortgage Funding LLC’s proprietary loan program, and it is not affiliated with the Home Equity Conversion Mortgage (HECM) loan program, which is insured by FHA. Equity Elite is available to qualified borrowers who also may 
be eligible for HUD, FHA’s HECM program or are seeking loan proceeds that are higher than HUD, FHA’s HECM program limit. Equity Elite currently is available only for eligible properties in select states. Please contact your loan originator to see if it is currently available in your state. 
Upon a maturity event, any non-borrowing individuals with an ownership interest in the property, including non-borrowing spouses, will have a short period of time (for example, 30 days from a due and payable letter or an alternate time specified by the loan servicer if extensions are 
available under the circumstances) to purchase the property from the estate or, if the non-borrower inherits the property, pay the loan in full using any sources of funds available to them. Any non-borrowing individual, including a non-borrowing spouse, should have a plan to pay off an 
Equity Elite reverse mortgage upon the borrower’s death or any other maturity event. If the non-borrower is unwilling or unable to purchase the property or pay the loan in full, there is no protection for the non-borrower (including a non-borrower spouse) to maintain an interest in the 
home or to continue residing in the home past the maturity event and the non-borrower may be evicted upon foreclosure. The FHA HECM program has protections in place for certain non-borrowing parties, so a reverse mortgage applicant with certain non-borrowing parties should 
strongly consider a FHA-insured HECM loan (see HECM guidelines or ask an RMF representative for details).  Under the Equity Elite reverse mortgage loan program, a maturity and/or default event occurs when the last surviving borrower no longer lives in the home as his or her primary residence for at least 12 months, the property charges (including 
taxes, insurance, or any other property charges) are not paid, required repairs are not completed or the property is not maintained, or any other maturity and/or default event, as specified in the Security Instrument, occurs.

©2021 Reverse Mortgage Funding LLC, 1455 Broad St., 2nd Floor, Bloomfield, NJ 07003, 1-888-494-0882. Company NMLS ID # 1019941. For licensing information, go to: www.nmlsconsumeraccess.org. Not all products and options are available in all states. Terms subject to change without notice. Certain 
conditions and fees apply. This is not a loan commitment. All loans subject to approval. L3819-Exp052022

DR_Ad_PercyIhara_L3819-Exp052022_FINAL.indd   1DR_Ad_PercyIhara_L3819-Exp052022_FINAL.indd   1 6/21/21   3:34 PM6/21/21   3:34 PM
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There is nothing more frightening than the 
image of a 93-year-old helping a 96-year-
old step into the shower or stumble down 

a stairway. While this scenario is becoming more 
common in Hawai‘i, the reality is this generation 
wants to take care of themselves. 

Our loved ones’ important expectations include 
privacy, dignity, independence and more. These 
are the folks who have always made it through 
tough times. Allowing others, even family, to help 
them may cause anxiety and hurt feelings. 

Situations are bound to come up — a fall, a 
missed medication, lack of nutrition or a fender 
bender — and help will be required. These can 
be considered opportunities that finally allow the 
decision to be made to get help. 

But therein lies the dilemma… allowing the 
decision. Families need to recognize timing and 
know when to say a change is needed. 

Sometimes professional medical advice can 
be invaluable. Most families feel a great sense of 
relief knowing there are others involved in man-
aging a crisis. This does not mean the crisis will 
end, but it does give families access to another 
resource they did not have before.

A home health agency can offer families a way 
to start a discussion about care for their loved 
one. There are many options in the community; 
in-home help is a good place to start. 

Here are some things to remember when the 
times comes to start looking for care:

• �A little goes a long way. Think about starting 
in-home care one day a week. This beginning 
point will provide a smoother, more gradual 
transition, so there is less chance that your 
loved one will feel overwhelmed. 

• �Establish a relationship with the home health 
agency. Remember, you are working with peo-
ple who know what you are dealing with. They 
have heard it all. Don’t be afraid to tell them the 
whole story.

• �Clarify expectations on scheduling, caregiver 
turnover, training and orienting to daily care.

Avoid Kūpuna Caring for Kūpuna
by Eileen Phillips, RN, Attention Plus Care

ATTENTION PLUS CARE HOME HEALTHCARE  
Accredited by The Joint Commission
1580 Makaloa St., Ste. 1060, Honolulu, HI 96814  
808-739-2811 | www.attentionplus.com
AGING IN HAWAII EDUCATIONAL OUTREACH PROGRAM 
by Attention Plus Care — a program providing resources 
for seniors and their families, covering different aging 
topics each month. For class information and upcoming 
topics, call 808-440-9356.

• �Understand what you are getting. If your 
loved one needs advanced medical care and 
has multiple chronic conditions, you may want 
to involve a home health agency rather than a 
home care company. That way, there will be a 
medical professional such as a nurse involved 
with the care plan. Caregivers from home care 
companies are limited as to what tasks they can 
perform in the home. 

If families can coordinate, communicate and 
have patience with the home health agency, they 
will have access to a healthcare professional 
who can be objective and encourage changes in 
frequency of care as the needs of the loved one 
decrease or increase. 

Building trust beforehand will make this tran-
sition easier. Start the conversation and do some 
research before the kupuna in your life ends up 
caring for another kupuna in their life.  n

Providing care for an aging loved 
one can be challenging, especial-
ly if he or she has Alzheimer’s 

disease or another form of dementia. 
These challenges have been exacer-
bated by the ongoing pandemic.

Hawai‘i has an estimated 29,000 
citizens suffering from Alzheimer’s. By 
2035, that number could rise to 35,000. 

Care for those suffering with dementia is gener-
ally provided by family members. Many family 
caregivers begin this journey with no experience 
or training, so they can be understandably over-
whelmed by their new responsibilities. Having no 
experience causes stress, uncertainty, fear, frustra-
tion and a myriad of other emotions. 

One of the most effective ways to help ensure 
the highest quality of care for those with dementia 

HALE HAU‘OLI HAWAII  (501(c) 3 nonprofit)

98-1247 Kaahumanu St., Ste. 207, Aiea, HI 96701 
808-292-4665  |  Kwyatt01@aol.com 
www.halehauolihawaii.org

Caregiver Education in a Changing World
by Kathy Wyatt, RN, MSN, MBA, LNHA, President, Hale Hau‘oli Hawaii

is through caregiver education. Learning 
practical caregiving approaches and 
using local caregiving resources are 
important strategies. 

Caregivers can be more success-
ful if they know there is help in the 

community to assist them in their en-
deavors and when they are armed with 

the resources they need in order to provide 
safe, effective care for their loved ones. 

In addition, caregiver education leads to im-
proved health outcomes, not only for the kūpuna, 
but also for the caregivers.  n

www.ohanapaci cmedical.org

Ohana Paci c Medical
opm@ohanapaci c.org
808-930-9858

• No more driving to 
doctors of ce

• Lab Testing at your 
Home 

• Special Kupuna 
 Program, covered 
 by Medicare
• Free Monitoring equipment 
for Diabetes, Hypertension 
and Heart Disease

NEW LOCALLY NEW LOCALLY 
OWNED PRIMARY OWNED PRIMARY 
CARE PRACTICE!CARE PRACTICE!

HOME VISITS HOME VISITS 
AND HOME LAB AND HOME LAB 

DRAWSDRAWS

HAWAIIAN EYE CENTER OFFERS:
• Complete Eye Exams
• Diabetic Eye Care
• Premium Cataract care
• Optical shop

www.hawaiianeye.com

621-8448 Wahiawa

Ask us about Laser Cataract Surgery 
and Advanced Lens Implants.

Leading The Way In Eye Care

�

�
678-0622WaipahuVisit us at our newest location  

at the Kunia Shopping Center
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For someone with demen-
tia, both too much and too 
little sensory stimulation 

may lead to agitated behaviors. 
To keep your loved one at a 
regulated state of sensory stimu-
lation, it is important to con-
sider what is providing sensory 
stimulation in each space. 

To create a comforting space, 
try to provide natural light dur-
ing the day to help regulate the circadian rhythm 
of your loved one. As it gets closer to bedtime, 
lights should be dimmed to enable easier sleep. 
Pleasant scents from aromatics or essential oils 
can be useful to keeping your loved one calm; 
however, make sure the scent isn’t overpowering, 
which can be irritating. Noise levels that are too 
loud or too quiet may cause anxiety. Ensure that 

all sounds are at a comfortable 
level and aren’t in competition. 
Even the purr of an air condi-
tioner can seem deafening to 
someone with dementia. 

Helpful sensory stimulation 
could include colors, smells and 

textures that will allow your loved one to explore 
and relax in their environment.  n

Dementia: Environment Makes a Difference
by Carol Hickman, CTRS – Recreation Therapist at Manoa Cottage Kaimuki

MANOA COTTAGE KAIMUKI
748 Olokele Ave., Honolulu, HI 96816 
808-426-7850  |  info@manoacottage.com 
www.manoacottage.com

A well-designed space can serve as 
a calming and comforting sanctuary 
for those with dementia.Dad should stop driving! His sight is not 

good and reflexes are slow.” 

Although there are many seniors still on 
the road, some may have lost critical cognitive and 
physical functions. These limitations may result in 
dangerous, life-threatening situations. 

A formal driving assessment or refresher course 
may help mitigate problems. Resources include:

• �KJ & Beatrice Luke Specialty Clinic at Nuuanu 
Drivers Program, Honolulu, 808-566-3862,  
driversprogram@rehabhospital.org

• �AARP Safe Driving Program  
www.AARPdriversafety.org  
customerservice@aarpdriversafety.org

• �AAA Driver 65 Plus: Self Rating Tool 
www.aaa.com/safety/senior-driver-safety-
mobility

• �Drive Safely Online Course  
www.idrivesafely.com/insurance- 
discount/mature/hawaii

See below or search online for additional ma-
ture driver safety programs in Hawai‘i.

Many insurance companies also offer courses, 
online classes, tips and even discounts for seniors 
who pass an approved course.  n

Should Dad Stop Driving?
by Gary A. Powell, Founder & Executive Director, The Caregiver Foundation

THE CAREGIVER FOUNDATION  (501(c) 3 nonprofit)

926 3rd St., Pearl City, HI 96782 
808-625-3782  |  gary@thecaregiverfoundation.org 
www.thecaregiverfoundation.org
https://thecaregiverfoundation.org/learn-more-old/senior-
safety/how-to-discuss-senior-driving-with-a-loved-one
https://www.nia.nih.gov/health/older-drivers#give-up
https://www.nhtsa.gov/road-safety/older-drivers

DRIVING FREEDOM
AND INDEPENDENCE

COME SEE US FOR YOUR MOBILITY NEEDS
• ACCESSIBLE VEHICLES
• HAND CONTROLS
• SEATING & TRANSFER

SOLUTIONS

• WHEELCHAIR
SECUREMENT

• WHEELCHAIR
& SCOOTER LIFTS

NEED A LITTLE HELP GETTING
IN & OUT OF A CAR?

CALL TO SCHEDULE AN APPOINTMENT

2044 DILLINGHAM BOULEVARD, HONOLULU, HI 96819 
SoderholmMobility.com | Info@SoderholmBus.com

 

hawaiicaptel.com

Reconnect with others,
even when you’re far away.
Hearing loss shouldn’t keep you
from connecting on the phone.
With a CapTel phone, it’s easy to catch virtually every word. 
You see captions of your call, so you can always follow 
what’s being said. The phone, captioning service, and 
installation are all provided at no cost. CapTel works with 
your existing home phone service. So, use the phone like 
you always have, and connect with all your friends again.

Veterans with hearing loss receive:
No-cost phone
No-cost captioning service
In-home set up available
No contracts

• captel@captel.com 
• hawaiicaptel.com
• 877-805-5845

FEDERAL LAW PROHIBITS ANYONE BUT REGISTERED USERS WITH HEARING LOSS FROM USING INTERNET PROTOCOL (IP) CAPTIONED TELEPHONES WITH THE CAPTIONS TURNED ON. IP Captioned Telephone Service may use a live operator. 
The operator generates captions of what the other party to the call says. These captions are then sent to your phone. There is a cost for each minute of captions generated, paid from a federally administered fund. No cost is passed on to the CapTel user for using 
the service. CapTel is a registered trademark of Ultratec, Inc.   
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Are you a senior having trouble paying your

monthly expenses or having to choose between

paying for your medical bills, utilities or FOOD?

We can help. Call us at (808) 527-4777 for

more information.

BENEFITS ENROLLMENT CENTER 

www.CatholicCharitiesHawaii.org

Medicare
Need a Helping Hand?

Kimberly Cooper
Licensed Sales Representative
kimbercooper@juno.com

Mobile: 808.485.7319
• Medicare Advantage Plans
• Medicare Supplement Insurance
• Medicare Part D Prescription Drug Plans

We hear the word “fiduciary” used more 
and more. But what does it mean? The 
origin of the word comes from the Latin 

word “fidere,” which means “to trust.” 

Today, we use “fiduciary” as a noun, meaning a 
trustee, a word most of us are familiar with. Fidu-
ciary is also an adjective, referring to a relationship 
of trust and good faith between the fiduciary and 
the person for whom the fiduciary acts.

A fiduciary assumes responsibility for the af-
fairs of another person (usually called the princi-
pal, ward or beneficiary).

There are three important duties that are re-
quired of a fiduciary:

• The Duty of Care is the responsibility to make 
decisions in good faith and in a reasonably pru-
dent manner.

• The Duty of Good Faith requires the fiduciary 
not to act in a fraudulent or deceitful way or to 
the detriment of the person.

• �The Duty of Loyalty means acting only for the 
benefit and of the person without any self-inter-
est or economic conflict. 

In summary, a fiduciary has legal and ethical 
obligations to act in the best interest of the person 
in all situations and to put those interests before 
his or her own.

What we don’t often realize is that this word 
applies to various types of professional relation-
ships in our lives, such as: 

• �trustee and beneficiaries

• �estate executor and heirs

• �guardianship or conservatorship and ward

• �attorney and client 

• �doctor and patient

• �directors of corporations and shareholders

• �real estate agents and buyers or sellers

• �financial advisors and clients

Fiduciaries may perform many roles for you 
during your life and after your passing. 

While choosing a fiduciary for your medical, 
financial and estate planning needs may not be 
easy, finding the right fiduciary should provide 
peace of mind that your interests are looked after 
in a responsible manner.  n

HAWAII FIDUCIARY SERVICES, LLC
3615 Harding Ave., Ste. 309, Honolulu, HI 96816 
808-777-4200  |  kholt@hifiduciaryservices.com 
www.HawaiiFiduciaryServices.com

What is a Fiduciary?
by Kela Holt, CTFA, Principal, Hawaii Fiduciary Services LLC

Preparing for retirement is one of the most 
significant decisions you can make. A great 
place to start is the Social Security Adminis-

tration‘s retirement portal. The portal is easy to use, 
whether you are ready to learn about, apply for or 
manage your retirement benefits.

But first, create your personal my Social Secu-
rity account to manage your retirement benefits. 
Then, learn about the benefits and be better pre-
pared to apply for them online.

Visit our retirement benefits portal today to 
“Learn,” “Apply” and “Manage” your retirement 
benefits. While you’re there, subscribe to receive 
retirement information and updates.  n

by Jane Burigsay, Social Security Public Affairs Specialist in Hawai‘i

Retirement Made Easy

800-772-1213 (TTY 800-325-0778) M–F, 8:30am–3:30pm 
SSA Office Locator: www.socialsecurity.gov 
Retirement Portal: www.ssa.gov/benefits/retirement
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88 South Papa Avenue, Kahului, Maui, HI 
www.roselaniplace.com      (808) 871-7720 

 Independent    
 Respite Care 

Nurturing Hawaii’s Seniors Since 2002 
 Assisted Living 
 Memory Care 

We’re home, still feeling isolated 
during the pandemic. The 
phone rings; a welcomed 

sound. We look forward to hearing 
from a family member or friend — a 
warm voice to spend time with. We 
answer the phone, and minutes later, 
our whole life is turned upside down. 
Does this sound familiar?

Too often, unfortunately, many of our kūpuna 
fall victim to scammers who want their health, 
financial or other personal information. Our se-
niors face dire consequences as these comments 
from Senior Medicare Patrol (SMP) Hawaii reveal:

“�I bought a COVID-19 test kit that Medicare won’t 
pay for!”

“I think someone’s using my Medicare number!”

“�They swabbed my cheek and said Medicare 
would cover 100 percent for genetic tests!”

“�I got a bill for a knee brace that I don’t need!”

Our reputation, savings, assets and ultimately, 
our life legacy are at risk when we trust the per-
son on the phone, email or social media, to help 
us. “Free,” “discounts,” “take action immediately 
or else” and “urgent” are words that make us 
panic and not think clearly.

Here’s a larger view of the problem:

• �10,000-plus Americans turn 65 each day and 
many of them become eligible for Medicare.

• �One in four Hawai‘i residents is 65 or older. 
This group will represent a third of our state’s 
total population in less than a decade.

• �Medicare loses approximately $70 billion each 
year — a modest guesstimate since it’s difficult 
to truly measure its annual loss.

• �By 2022, hospital and drug costs are expected to 
exceed $1 trillion.

SMP’s volunteer-based program is funded by 
the US Administration for Community Living and 
is administered by the Hawai‘i Department of 
Health, Executive Office on Aging. SMP Hawaii 
“empowers and assists beneficiaries, their families 

and caregivers to prevent, detect and re-
port healthcare fraud, errors and abuse 
through education and counseling.”

SMP Hawaii can refer you to many 
community resources and help to 
report suspected cases of healthcare 

fraud to appropriate authorities. 

Contact us for more information or to 
learn more about how to volunteer, because 

it takes every person in our entire state to protect 
our precious kūpuna.  n

SENIOR MEDICARE PATROL (SMP) HAWAII
Executive Office on Aging ,  Hawaii Department of Health 
Advocacy, Education and Outreach Section
250 South Hotel St., Ste. 406, Honolulu, HI 96813 
808-586-7281  |  1-800-296-9422 
info@smphawaii.org  |  www.smphawaii.org

It Takes Our Entire State to Protect Kūpuna
by Norma Kop, Director, Senior Medicare Patrol (SMP) Hawaii

Work out in the comfort of your own home with your own, fully
vaccinated, certified personal trainer. We offer both IN-PERSON and 

VIRTUAL SESSIONS (virtual sessions are via Zoom).
CALL NOW TO SCHEDULE YOUR FREE ASSESSMENT

or for more information, visit our website www.GYMGUYZ.com.
Don’t wait until it’s too late — CALL (808) 638-2525

FIT&ABLE

Improve your

• BALANCE
• STRENGTH
• MOBILITY

Whatever your goals 
are, GYMGUYZ can 

help you reach them.
INITIAL

ASSESSMENT
IS FREE

Debbie Kim Morikawa
Owner

OVERWHELMED
WITH YEARS OF STUFF?!

Estate Clear outs

Decluttering 

Moving Services

WE SPECIALIZE IN:

Organizing

Home set up
after the move

CYNTHIA | 808.779.6224
OR EMAIL INFO@SMMHAWAII.COM

TO LEARN MORE
CONTACT US
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In many parts of the country, home 
prices have been soaring. According 
to the National Association of Real-

tors, the median existing-home price 
rose more than 17 percent in the one-
year period ending in March 2021. 
This reflects just how competitive the 
market has become for homebuyers. 

If you are among those looking to 
purchase a new home, you should have a 
solid strategy in place before entering the market. 
Assume that any house you are interested in has 
drawn the attention of other potential buyers. In 
this environment, it helps to be prepared. Here 
are five steps that can put you in a more competi-
tive position in today’s home buying market:

1) Get your financial house in order

A top priority is to have a good handle on your 
current financial situation. If you are already a 
homeowner, this means having a clear idea of the 
value your home will bring in today’s market and 
how much equity you have available. Another 
question is how much money you have set aside 
to cover a down payment on a mortgage or other 
expenses related to moving into a new place. 
It makes sense to sit down with your financial 
advisor so you are aware of your current financial 
capabilities to participate in today’s market.

2) Look to professionals for help

Seek out the guidance of a real estate profes-
sional. Finding an agent through a referral from 
someone you trust is the best way to identify a 
qualified agent. Don’t be afraid to interview more 
than one to find the right fit. Also, talk to a lend-
ing institution to get preapproved for a mortgage 
(if you require financing). This is especially 
important for first-time homebuyers who want to 
reassure sellers about their creditworthiness.

3) Consider all of your options

It is easy to get your heart set on a particu-
lar community or neighborhood. If the supply 
is limited in your targeted areas, you may need 
to expand your horizons. Drafting a list of the 

priorities that define your ideal home and 
setting can be helpful when reviewing 

available properties and narrowing 
down your choices. It can also open 
doors to other areas that may meet 
your needs. Also, be careful not to 
get too set on what you may imagine 

to be your “perfect” home. Flexibility 
is important in today’s market.

4) Set a budget and prepare to work with it

A deciding factor in assessing the affordability 
of a home is to calculate the maximum monthly 
mortgage payment and property taxes that can fit 
into your budget. This will help you determine 
a realistic price range for your circumstances. It 
is becoming more common today to see home 
prices bid up beyond the asking price. To prepare 
for that possibility, you might want to lower your 
sights a bit to make sure homes you are pursuing 
stay within your budget, even if you have to offer 
more than the list price of the home.

5) Be patient and persistent

Buying a home in such a competitive market-
place is not likely to happen overnight. The pro-
cess may take some time. In many markets, there 
are a fair number of potential buyers for quality 
homes. Sellers have the upper hand right now. It 
may become frustrating at times, but persistence 
is necessary to find the right property and be in a 
position to present the winning offer. If buying a 
new home is a priority for you, stay committed to 
the idea and have faith that the right opportunity 
will come along at the right time.  n

by Michael W. K. Yee, Financial Advisor and Certified Financial Planner

Navigating Today’s Housing Market

MICHAEL W. K. YEE, CFP,® CFS,® CLTC, CRPC®
1585 Kapiolani Blvd., Ste. 1100, Honolulu, HI 96814 
808-952-1222, ext. 1240 | michael.w.yee@ampf.com 
https://www.ameripriseadvisors.com/michael.w.yee
Michael W. K. Yee, CFP®, CFS®, CLTC, CRPC ®, is a Private Wealth Advisor, Certi-
fied Financial Planner ™ practitioner with Ameriprise Financial Services, LLC in 
Honolulu, HI. He specializes in fee-based financial planning and asset management 
strategies and has been in practice for 37 years.

Investment advisory products and services are made available through Ameriprise 
Financial Services, LLC, a registered investment adviser.

Ameriprise Financial Services, LLC. Member FINRA and SIPC.

© 2021 Ameriprise Financial, Inc. All rights reserved.

SCOTT MAKUAKANE, Counselor at Law 
Focusing exclusively on estate planning and trust law.
www.est8planning.com 
808-587-8227 | maku@est8planning.com

Only about 25 percent of family 
businesses survive for 15 years 
or more, and only about 25 

percent of the “survivors” will survive 
the transition to the next generation. 
There are many contributing factors.

Most parents want to treat their 
children equally, but not all children are 
capable of running a business. And not all 
children want to continue in the family business, 
irrespective of their capabilities.

It is critical to take a sober look at your business  
and your descendants, and consider: Can my 
business be successful for another generation? 
Your business may have provided a brilliant solu-
tion to a pressing need back when you founded 
it, but markets, technology and spending patterns 
have changed since then. Unless your business is 

nimble enough to make adjustments,  
it may not continue to be viable.

Moreover, what is more important 
to you: the continuation of your busi-
ness or passing on your wealth? These 
goals may go hand in hand, but if 

none of your children will carry on your 
dream, selling your business and passing 

on the proceeds may be your best option.

Your trusted advisors can help you leave the 
kind of legacy that best honors you, your busi-
ness and your family.  n

by �Scott A. Makuakane, Counselor at Law, Est8Planning Counsel LLLC

Family Business Succession Basics

Now Welcoming New Residents to Lunalilo HomeNow Welcoming New Residents to Lunalilo Home

On the majestic slopes of Koko Head Crater, Lunalilo 
Home sets the stage for a true one-of-a-kind senior 
living experience. Gather here with friends and 
family on our 5-acre campus. Our recently renovated 
campus provides ample space to enjoy all Hawaii 
has to offer in a safe and secure environment. 

Residential Care Lifestyle

Life at Lunalilo Home is meant to be full of vitality, 
joy and purpose. Our vibrant senior community 
enjoys frequent recreational, cultural and spiritual 
activities. Focus on enjoying life to the fullest, our 
staff will take care of the rest. 

501 Kekāuluohi Street, Honolulu, HI 96825
www.lunalilo.org

Call Us Today

808-395-1000
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by Stephen B. Yim, Attorney at Law

STEPHEN B. YIM, ATTORNEY AT LAW
2054 S. Beretania St., Honolulu, HI 96826 
808-524-0251  |  www.stephenyimestateplanning.com

How to Choose the Best Fiduciary

Two of the most frequently asked 
questions I hear are “How do I 
choose a trustee?” and “Am I 

choosing the right trustee?” Here are 
six criteria to help you choose the 
right fiduciary for you:

1) Do you TRUST him/her? Trust is 
crucial. You are trusting the fiduciary to 
care for you during periods of incapacity and 
to carry out your wishes when you pass.

2) Is he/she AVAILABLE? Ideally, the fiduciary 
will live near you or have immediate access to 
you when you need assistance.

3) Is he/she ABLE? Being a fiduciary can be 
stressful and require “running around” on your 
behalf. You will want to make sure your fiduciary 
is able to respect your values and beliefs so they 
are able to carry out your wishes. 

4) Is he/she WILLING? Make sure he/
she is willing to be your fiduciary.

5) Does he/she KNOW your benefi-
ciaries? Having an existing relation-
ship and understanding the needs of 
the beneficiaries is crucial to ensure 

the beneficiaries are taken care of. 

6) Does he/she have any GHOST PLAY-
ERS? Ghost players are people that may adversely 
influence the fiduciaries decision-making. 

Your best choice will be a fiduciary who meets 
all these criteria. If no one suitable can act your 
fiduciary, hiring a professional third-party fidu-
ciary to act on your behalf may be appropriate.  n

$0 premium PPO! 
Zero, zip, zilch 

If you want higher value from your healthcare plan, consider this
Humana is here to help make getting care more affordable with our $0 premium plans. Enjoy all 
the benefits you’ve come to expect, like:

•  Outpatient surgery 

•  $0 copay for testing and treatment services for COVID‑19 

•   Prescription drug coverage, with $0 copay on Tier 1 and Tier 2 drugs for 90‑day mail order 
through Humana Pharmacy®* 

•  Meals delivered to you after a hospital stay 

Your dollar already has enough to do. Helping you with the budget is only right. 

Y0040_GHHHXCFTE21_M  H5216-233-001-2021

*Other pharmacies are available in our network.
Humana is a Medicare Advantage HMO, PPO and PFFS organization with a Medicare contract. Enrollment 
in any Humana plan depends on contract renewal. Applicable to HumanaChoice H5216-233 (PPO).  
At Humana, it is important you are treated fairly. Humana Inc. and its subsidiaries comply with 
applicable Federal Civil Rights laws and do not discriminate on the basis of race, color, national origin, 
age, disability, sex, sexual orientation, gender, gender identity, ancestry, marital status or religion. 
English: ATTENTION: If you do not speak English, language assistance services, free of charge, are 
available to you. Call 1-877-320-1235 (TTY: 711). Español (Spanish): ATENCIÓN: Si habla español, tiene a 
su disposición servicios gratuitos de asistencia lingüística. Llame al 1-877-320-1235 (TTY: 711). 繁體中文 
(Chinese): 注意：如果您使用繁體中文 ，您可以免費獲得語言援助服務 。請致電 1-877-320-1235 (TTY：711) 。

Call a licensed Humana sales agent
Humana
808-219-9361 (TTY: 711)
Monday – Friday, 8 a.m. – 5 p.m. 
ahale14@humana.com

TURNING 65 OR NEW TO MEDICARE?

Visit HawaiiDentalService.com/IDP
 or call (808) 529-9379 for more information.

Don’t let cavities, gum 
disease or bad breath 

get in the way of a 
great conversation.

Smile confidently with 
an HDS dental plan that 
features:
•  100% coverage for two exams   

  and two cleanings per year

•  Access to the largest network  

  of dentists in Hawaii

•  Affordable options for seniors 

•  Local customer service

HDS_Advertising_GenerationsMag_2021OctNov_Ad.indd   1HDS_Advertising_GenerationsMag_2021OctNov_Ad.indd   1 8/24/2021   9:21:27 AM8/24/2021   9:21:27 AM
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Find 18 Words From This Issue

WORD LIST & DIRECTION: 

BALANCED MUSCLES
FAMILY BUSINESS
FEATHERS
FIDUCIARY
GHOST PLAYERS
HOMEBUYERS

KUKUI NUT
KUMU HULA
LEG BENDS
LEI STAND
LIFE COACH
MAILE

PLUMERIA
REFLEXES
RETIREMENT PORTAL
SCAMMERS
TRADITION
VIETNAM

Answers on pg.8

Is your Medicare coverage still right for you?
Kaiser Permanente Senior Advantage Plan (HMO)

We can help answer your questions about Medicare 
and determine if you’re eligible to enroll in a group or 
individual Kaiser Permanente Medicare health plan. 
With  Kaiser Permanente, you get:

A great value with a $0 annual deductible, $0 copays 
for preventive care, and a fixed annual limit on out-of-
pocket expenses.

Comprehensive health care with hospital, medical, 
and prescription drug coverage.

Your choice of available Kaiser Permanente doctors, 
most accepting new Medicare health plan patients.

Convenient ways to get care, including by phone, 
email, or video.1

For more information, you can call our Kaiser 
Permanente Medicare specialists, or attend one of our 
Kaiser Permanente Senior Advantage virtual seminars.

Kaiser Permanente is an HMO plan with a Medicare contract. Enrollment in Kaiser Permanente depends 
on contract renewal. You must reside in the Kaiser Permanente Medicare health plan service area in 
which you enroll. For accommodations of persons with special needs at meetings, call 808-432-5915 
or TTY 711, Monday to Friday, 8 a.m. to 4 p.m. 
1 When appropriate and available. If you travel out of state, phone appointments and video visits may 
not be available due to state laws that may prevent doctors from providing care across state lines. 
Laws differ by state.

Kaiser Foundation Health Plan, Inc., 711 Kapiolani Blvd., Honolulu, HI 96813

H1230_KPHI20210624_M

* EUTF state, city, and county 
retirees, to register for an 
informational webinar, please 
call 808-432-5915 (Oahu), toll 
free 1-866-789-9112 (Neighbor 
Islands), 711 (TTY), Monday 
through Friday, 8 a.m. to 4 p.m.

If on Oahu 

please contact Brandy Ching  
at 808-291-7366 or  
808-432-5915 (TTY 711)  
mykpagent.org/brandyc

If on Maui or Hawaii Island 

please contact Dayna Inokuma  
at 808-633-1319 or  
808-432-5915 (TTY 711)  
mykpagent.org/daynai

STATE, CITY, AND  
COUNTY RETIREES*

Open enrollment is  
October 15 – 29, 2021

Learn more at kp.org/eutf



Visit Vacations Hawaii’s Website 

BoydVacationsHawaii.com
 facebook.com/VacationsHawaii    @VacationsHawaii 

1585 Kapiolani Boulevard, Suite 900, Honolulu, HI 96814 • Honolulu 808-591-4777 and Neighbor Islands 800-548-8951

 RELAXED®  ı  BoydVacationsHawaii.com

COMPLETE 4 & 5 NIGHT 
VEGAS PACKAGES FROM $777

Cruise in comfort on wide body 767 aircrafts!
Hawaii’s favorite casino just got better, enjoy the newly renovated California Hotel & Casino!

SEE WHAT’S NEW
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